
Latin America’s business
jet fleet has seen modest
growth over the past 12

months, but it has still not
achieved any substantial increase
over the past decade. As of De-
cember 31 last year there were 
a total of 907 jet-powered busi-
ness aircraft registered in 15
Latin American countries moni-
tored by aviation consulting
group Airclaims–up by slightly
less than 5 percent from the
2003 total of 868.

At the end of 1994 there 
were actually more business jets–
954–registered in these coun-
tries: Argentina, Bolivia, Brazil,
Chile, Colombia, Ecuador, El
Salvador, Guatemala, Honduras,
Mexico, Panama, Paraguay, Peru,
Uruguay and Venezuela. There
have not been this many busi-
ness jets on the registry since;
for most of the next 10 years the
annual tally was mostly in the
800s–a figure dwarfed by the
fleets of North America and
Europe, which account for the
lion’s share of approximately
12,500 business jets worldwide.
However, the fleet has shown

steady growth since 1999.
The latest figures from Air-

claims show that Mexico is still
the region’s dominant business
aviation nation with 467 of the
jets–just over half the total. Brazil
still holds the number-two spot
with 255 aircraft. Next come
Venezuela with 70 jets and Ar-
gentina with 50. None of the
other countries have more than
20 business jets on their registers.

Latin American market share
among business jet manufactur-
ers has not changed radically
over the past 12 months. Cessna
is still the leader, with almost
one-third of all registered air-
craft. Next comes Bombardier,
with 25.3 percent of the total.
Raytheon has boosted its pres-
ence in the region, with a 15.3-
percent share.

Largely due to a registered
fleet of 75 out-of-production
Sabreliners in Mexico, Rockwell/
Sabreliner hold a 9-percent share
of the locally registered fleet.
Dassault and Gulfstream follow
with 65 and 54 jets, respectively.

Despite predictions last year
that Latin America was poised

for fleet renewal, the average age
of business jets has actually in-
creased, rising from 18.78 years
at the end of 2003 to 20 years 
at the end of last year. 

But some new bizjet blood
has been coming into Latin
America in the last few years.
Bombardier has delivered Learjet
45XRs to customers in Ar-
gentina, Brazil and Mexico. The
same countries have also re-
ceived new Citation Excels, as
well as Dassault Falcon 900EXs
and 2000EXs. The registers of
Guatemala and Panama now in-
clude Excels, and there is a new
Gulfstream G550 in Mexico.

Jets aren’t the whole story of
Latin American business avia-
tion. Turboprop- and piston-
powered aircraft are mainstream
equipment throughout South
and Central America. This is
due partly to cost considerations
and partly to the large number
of airfields that are not able to
accommodate jets.

According to UK publication
Biz Turboprops, there are approx-
imately 1,200 turboprops in civil-
ian use in Latin America. –C.A.
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Latin American bizav market
continues slow, steady growth

Latin America’s vast, varied geography
cries out for business aviation, with key
areas of economic activity separated by
jungle, mountains and prairies. But the
region’s financial woes have continued
to impede the growth of this most flexi-
ble form of air transportation. And, as in
too many other parts of the world, politi-
cians could be doing more to nurture
business aviation, leaving the industry’s
fledgling lobbyists in the region with an
uphill struggle to win access and end
discriminatory regulations and taxes.

Nonetheless, there are plenty of enter-
prising bizav pioneers throughout Central
and South America, a goodly number 
of them in Brazil, which will this month
host the third annual Latin American Busi-
ness Aviation Conference & Exhibition
(LABACE). In this special report, AIN fo-
cuses on the issues confronting the Latin
American business aviation 
community and on some of the people
who are trying to forge its future.

The May issue of AIN will feature all
the news from the LABACE show. –C.A.

by Charles Alcock and Elizabeth Johnson

Airclaims Database
Data for this analysis of the Latin American business jet fleet was provided by
Airclaims, a leading international provider of information, consultancy and
claims management services. Further details of the company’s database of
commercial aircraft can be found at www.airclaims.com. 
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AVIATION
B U S I N E S S

in Latin America
Brazil’s business aviation association is working to resolve airport
access issues,particularly the problem of airport congestion at 
airports such as São Paulo Congonhas.
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by Charles Alcock

Embraer’s corporate aviation division is
preparing to present the business case for
one or more new aircraft programs, with the
hope of getting a development green light
from the Brazilian group’s top management
before the end of June. “We have analyzed
several different options covering almost all
segments of the market and now we will try
to get approval from our investors,” senior
v-p for the corporate aviation market An-
tônio Pires Monteiro told AIN.

For the time being, Embraer’s sole of-
fering to business aviation is the super-
midsize Legacy, which is derived from its
ERJ-135/145 series of regional jets. Mon-
teiro acknowledged that the company
would be in a stronger position if it had a
broader range of products to offer, espe-
cially since it currently has no entry-level
equipment with which to lure newcomers.

However, until the board has consid-
ered the various product proposals, Em-
braer is declining to comment on whether
any new developments will fall below or

above the Legacy in the business aircraft
food chain. In particular, it has not re-
sponded to recent speculation that it might
even offer a new very light jet contender.
And while Monteiro emphasized the eco-
nomic advantages of basing business air-
craft on existing airliners, he said it should
not necessarily be assumed that the com-
pany will base any new model on the
larger Embraer 170s and 190s.

However, in late January, Embraer did
launch new advanced range (AR) versions
of its 100- and 110-seat 190 and 195 jets
(see February, page 3). Carrying full pas-
senger loads, these will offer ranges of
2,300 nm and 2,100 nm, respectively.
With smaller payloads, they could offer
even greater range.

Meanwhile, Embraer is continuing to
improve the Legacy itself. A new service
ceiling of 41,000 feet should be certified
by the end of this month and apply to new-
production aircraft soon after. 

Cabin Improvements for the Legacy
By the end of this year, new and existing

Legacy customers will be able to opt for
LED cabin lighting instead of the existing
fluorescent lights. The LED lights can be
dimmed more smoothly and allow for inde-
pendent adjustment of the light in separate
sections of the Legacy cabin. The lights,
which weigh less and are more reliable than
the current lights, can also offer combina-
tions of white light and other colors.

Cabin lighting conditions can also be
improved with new pleated window shades,
which allow passengers to regulate the
amount of natural light entering the cabin

through the aircraft’s 22 windows. The
shades, which use a combination of com-
posite and lightweight transparencies, can
block out 100 percent of natural light and
provide protection from ultraviolet rays.

Wireless high-speed data connections
should be available to Legacy operators 
by the end of June, with Embraer prepar-
ing to offer the connection through
Inmarsat’s Swift64 Mobile Network,
which will provide con-
nectivity rates of up to
432 kbps when the new
I4 satellites are function-
ing by the end of the year.
The service, which will
improve in-flight Internet
connections, e-mail, file
transfers and video con-
ferences, will be based
on Chelton’s HSD 7000
high-speed data system,
including the HGA-7000
high-gain antenna.

The airframer hopes
to install the first high-
speed data connection

by the end of the second quar-
ter. It has not yet announced
an installation price for the
system, which it will offer
through a Service Bulletin.

Embraer has also been
working to make the Legacy
more cost-effective to operate.
From the start of this year,
two of the four scheduled
maintenance checks are visual
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Embraer 
considers 
developing 
new aircraft 
for bizav

Embraer is considering
expanding its line of
business aircraft. 
The company has not
said whether the
proposed aircraft
would be larger or
smaller than its 
super-midsize Legacy,
currently its only
business airplane.

Continued on page 34  u

The Latin American Busi-
ness Aviation Conference &
Exhibition (LABACE) returns
to São Paulo, Brazil, for the
third annual staging of this
groundbreaking event (March
31 to April 2). The show is or-
ganized jointly by ABAG,
Brazil’s business aviation asso-
ciation, and the U.S. National
Business Aviation Association.

The partners have pre-
dicted that 4,500 visitors will
attend this year’s edition of
LABACE, which would rep-
resent a 20-percent increase
over the 3,735 reported atten-
dees at last year’s event. They
have also estimated that as
many as 120 exhibitors will
be at the show. However, this
seemed an optimistic forecast
since as of early last month,
the exhibitor list showed no
more than 52 firms that ap-
peared to have booked about
35 percent less total exhibit
space than the final tally for
last year’s show.

São Paulo Congonhas Air-
port will once again host the
LABACE static display, which
is expected to feature around
20 aircraft.

The provisional exhibitor

list features business aircraft
manufacturers such as Bom-
bardier, Dassault Falcon Jet,
Embraer, Gulfstream, Pilatus
and Socata. However, Raytheon
Aircraft, which was present
last year, is not expected to ex-
hibit, and neither are Cessna,
Boeing Business Jets nor Air-
bus (despite the fact that it 
has recently delivered an Air-
bus Corporate Jetliner to the
Brazilian government). Several
major Brazilian business avia-
tion service groups, including
TAM Taxi Aéreo Marília and
Lider Taxi Aéreo, are due to
exhibit in São Paulo.

LABACE is likely to stay in
Brazil for the next few years,

but ABAG is hoping that it will
be able to stage the show in an-
other Latin American country
by 2008 or 2009. “For now, it
makes sense to have LABACE
in Brazil, because it is the
largest market in South Amer-
ica,” said Adalberto Febeliano,
executive vice president of
ABAG. He predicted that each
year more visitors will attend
the show from other Latin
American countries.

One hurdle to expanding
LABACE into other parts of
Latin America is the lack 
of business aviation groups 
in other countries. “ABAG
would like to see similar
associations created in other

regions of Latin America,”
Febeliano said.

One factor that might boost
business aviation throughout
Latin America is the new
South American Community
of Nations, which is set to
bring together two existing
free trade zones: Mercosur
(consisting of Argentina, Bra-
zil, Paraguay and Uruguay)
and the Andean Community
(Bolivia, Colombia, Ecuador,
Peru and Venezuela). A found-
ing agreement for the new
group was reached in Decem-
ber and also includes Chile,
Surinam and Guyana–poten-
tially creating a single market
of 361 million people. –C.A.

São Paulo hosts third annual LABACE show

The provisional
exhibitor list for this
year’s event includes
some of the exhibitors
from last year, such as
Bombardier, Dassault
Falcon Jet, Embraer
and Gulfstream.
Several Brazilian bizav
service groups are also
scheduled to exhibit at
the São Paulo event.

LABACE Preliminary 
Program Schedule

Wednesday, March 30
1 p.m. to 5 p.m.–Press day

Thursday, March 31
8:45 a.m. to 11:15 a.m.–Opening 
general session
12 p.m–Ribbon cutting
12 p.m. to 8 p.m.–Exhibits open
12 p.m. to 6 p.m.–Static display open
6 p.m. to 8 p.m.–Networking recep-
tion in exhibit hall

Friday, April 1
9 a.m. to 5 p.m.–Informational 
sessions
12 p.m. to 7 p.m.–Exhibits open
12 p.m. to 6 p.m.–Static display
open

Saturday, April 2
9 a.m. to 5 p.m.–Informational 
sessions
12 p.m. to 7 p.m.–Exhibits open
12 p.m. to 6 p.m.–Static display open

All events are in the São Paulo
Transamerica Expo Center except
the static display, which is at Con-
gonhas Airport (shuttle bus available
from the exhibition). More information
about the LABACE show can be
found at www.labace.aero. –C.A.
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Legacy Executive
Range Circles from 

São Paulo

Mission Details:
8 pax at Mach 0.74
Pax at 200 pounds each
85% Boeing annual winds
En route at ISA +0
Takeoff temp. = ISA +10

NBAA IFR Reserves:
200-nm alternate airport
30 min holding at 5,000 ft



inspections that do not require ground support
equipment. The manufacturer has estimated that
this and other improvements to the maintenance
process reduce by 5 percent the labor costs associ-
ated with supporting each aircraft–in addition to 
the 18-percent reduction previously achieved since 
the model entered service in 2002.

There are now 20 authorized Legacy service
centers worldwide. The most recent additions to the
network were three of Jet Aviation’s U.S. facilities
in Teterboro, N.J.; Bedford, Mass.; and Dallas.

Embraer has delivered almost 50 Legacys, and
the aircraft are in service in 12 countries. Most of
the fleet is based in the U.S. and Europe, but the
company has also delivered aircraft to Brazil, Rus-
sia, Saudi Arabia, the Ukraine, Mexico and the
Chinese territory of Macão. To date, only three
Legacys have been sold in Latin America, all to
Brazilian customers.

Monteiro indicated that production rates for this
year will likely increase from the 13 delivered both
last year and in 2003. The aircraft are built at the
company’s São José dos Campos headquarters 
in Brazil, with a maximum production rate of
between 18 and 20 airplanes.

The aircraft are delivered fully completed by
Embraer. This year, the airframer is taking over pro-
duction of interior cabinetry from Duncan Aviation
and Nordam. Monteiro said that while Embraer is
perfectly satisfied with the suppliers’ work, it wants
to have greater flexibility in the production process
by completing this stage in-house.

The Legacy comes in two configurations. The

executive version, which accounts for about 
three-quarters of aircraft delivered, seats up to 16
passengers and is priced at $22.45 million fully
completed. The higher-density shuttle version costs
between $16.95 million and $17.65 million.

With a 1,410-cu-ft cabin and 240 cu ft of bag-
gage space, the Legacy boasts one of the more
generous real estate offerings in the super-midsize
business jet class. Monteiro said that this factor–
as well as the aircraft’s price and reliability–is at-
tractive to customers who might have been drawn
to existing models in the large class, but who did-
n’t necessarily need the greater range offered by
types such as the Gulfstream G550 and Bom-
bardier Global Express.

The Legacy can provide a maximum range of
3,250 nm, with eight passengers and NBAA 
IFR reserves. Powered by a pair of Rolls-Royce
AE3007 turbofans, it cruises at speeds of up to
Mach 0.80. The cockpit is equipped with the Hon-
eywell Primus 1000 avionics suite. o
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While last year was a positive turning point for
many of Brazil’s business aviation firms, some com-
panies have been mostly unaffected by the rolling
economic crises that have tormented the nation 
for the past five years. One such company is Uber-
lândia-based ABC Táxi Aéreo, which attributes its
financial stability to the fact that many of its clients
come from the booming agribusiness sector.

ABC is one of the largest business aviation com-
panies in the state of Minas Gerais, an important
agricultural and industrial state in
southeastern Brazil. The air charter
firm was founded in 1976 by the
Algar Group, a key industrial con-
glomerate in the state’s Minas Triangle
region, which borders São Paulo and
Goiás, where much of the country’s
coffee and orange crops are grown.

The company has four aircraft–
three Embraer EMB-121 Xingú twin
turboprops, the five- to nine-passen-
ger derivative of Embraer’s EMB-
110 Bandeirante, and one Learjet 35.
But according to company president Rogério Mon-
talva, these are now flying at maximum capacity,
prompting ABC to consider buying a new aircraft.
“For the past year, our sales have been stable
because we don’t have the aircraft to increase the
number of flight hours,” Montalva told AIN.

ABC is evaluating the case for acquiring both a
new jet and a turboprop. Since many of the com-
pany’s clients are agribusiness companies, it is
more practical to have turboprops that can operate
from rural airstrips. Many of the more remote stops

on Brazil’s agricultural frontier lack the longer
airstrips to accommodate jets.

The Algar group itself accounts for about 20 per-
cent of the company’s charter bookings. Algar owns
key telecommunications assets in southeastern Brazil,
as well as extensive agribusiness interests. In 2003 it
generated revenues of Real 1.5 billion ($559 million).
The remainder of ABC’s clients come from the local
agribusiness sector or from the booming industrial
center located in the state capital, Belo Horizonte.

Encouraged by growing demand for business
aviation in the region, ABC plans to begin selling
new and used aircraft later this year.

In addition to charter services, ABC also of-
fers technical support for aircraft. “Demand for

maintenance has increased significantly over the
past year,” Montalva said. Early last year the
company began to maintain business jets and al-
ready has 10 operators as clients, in addition to
its 70 turboprop customers. ABC is considering
an expansion of its Uberlândia facility, which is
now operating close to capacity. –E.J.

Charter firm ABC Táxi Aéreo
considers fleet expansion

ABC Taxi Aéreo is now looking to add new jets and turboprops
to a fleet that already features three Embraer EMB-121 Xingús
and a Learjet 35. Its Uberlândia facility also provides
maintenance for business aircraft.

BRAZILIAN GOVERNMENT MAY APPROVE
CIVIL AVIATION AUTHORITY THIS YEAR

Embraer delivers the Legacy in two versions: the 
shuttle version and the 16-passenger executive version.
Improvements to the Legacy cabin include optional LED
lighting to replace fluorescent lighting. In addition, by 
the middle of this year, passengers will have access to
high-speed-data connections.

Embraer evaluating 
new business airplane
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With two straight years of
8-percent economic growth,
Argentina appears to be on the
road to recovery, as does the
country’s flag carrier airline,
Aerolíneas Argentinas. After
several difficult years, Aero-
líneas, which recently made its
final payment to creditors to
exit bankruptcy protection, is
preparing an aggressive expan-
sion plan that includes adding
two new aircraft to its execu-
tive charter fleet by the middle
of next year.

The airline began offering
business aviation services two
years ago in response to grow-
ing demand from local busi-
nesspeople, many of whom had
been forced to sell their aircraft
during Argentina’s deep reces-
sion. In 2002 alone, the crisis
forced more than 200 compa-
nies to shed their aircraft, 
and although the economy has
begun to show signs of im-
provement, few companies yet
have been able to replace their
aircraft. As a result, Aerolíneas
began offering charter flights
using a specially refurbished
Boeing 737-200.

Demand for the “executive
jet” service has been solid since
its 2003 launch, according to
Julio Scaramella, director of
institutional relations for Aero-
líneas Argentinas. “We’ve noted
significant demand for the
service,” he told AIN. Clients
include Argentina President
Nestor Kirchner, members of
Argentina’s fast-growing oil in-
dustry and foreign businesspeo-
ple traveling in the country.

The airplane can fly nonstop
to any destination in Argentina
and also to Rio de Janeiro and
São Paulo, Brazil; Santiago,
Chile; and Santa Cruz, Bolivia.
Charter rates start at approxi-
mately $5,000 per flight hour.
The airplane has room for 29
passengers with meeting rooms,
galleys and a private office,
along with 10 first-class seats.

Hot on the heels of its finan-
cial turnaround, the airline has
begun the process of upgrading
its fleet, which will involve re-
placing two 737-200s that are
currently flying commercial
routes. Rather than disposing of
them, Aerolineas will refurbish

Argentinean airline builds
executive charter fleet

uContinued from page 32

Nearly six years after the
creation of a civilian-run aviation
agency was first proposed,
Brazil’s civil aviation authority,
Agência Nacional de Aviação
Civil (ANAC), has yet to become
reality. But observers expect the
nation will move away from full
military control of civil aviation
this year. According to Declides
Amaral, the Brazilian senator in
charge of the bill to create the
new agency, the government
plans to turn its attention to 
the agency’s creation over the
next few months.

Senator Amaral told AIN
that he has held a series of
meetings with important play-
ers in the transition, including
aviation company executives,
air force officials and Vice Pres-
ident José Alencar, who is also
the country’s defense minister.
Amaral said that the bill should
be under consideration by the
first of three committees by the
end of this month and he hopes
that the senate will pass it by

the middle of this year.
“All sectors are in favor of

the creation of ANAC and rec-
ognize that the fact that ANAC
has not yet been created has se-
rious consequences for Brazil’s
aviation industry,” Amaral said.

Aviation industry executives
agree that Brazilian aviation has
suffered from the lack of a clear
authority, arguing that the ap-
parent imminence of the ANAC
has made the existing, military-
led Departamento de Aviação
Civil (DAC) reluctant to imple-
ment new plans and programs.

Adalberto Febeliano, execu-
tive vice president of Associ-
ação Brasileira de Aviação
Geral (ABAG), the Brazilian
business aviation association,
said he is convinced that the
government will vote the ANAC
bill into law this year. “The
aviation industry has been given
a great deal of attention in 
the past year, and the need for
ANAC is more pronounced
than ever,” he said. –E.J.

Continued on page 38  u



After a difficult year in 2003,
Brazil’s largest executive charter
company, TAM Taxi Aéreo
Marília, saw better times last
year, when its revenues in-
creased to Real 105 million
($39.4 million)–up 15 percent
from the previous year–with
help from a recovery in the local
economy. The increase in rev-
enues was a result of growing
demand on all fronts, including
maintenance, aircraft sales and
executive charter.

Last year TAM inaugurated
its new 581,251-sq-ft business
aircraft maintenance facilities,
which it claims to be the largest
and most modern in Latin Amer-
ica. The move has given TAM
room to operate and grow, in ad-
dition to allowing TAM to ser-
vice a broader array of aircraft.
Besides to being an authorized
Cessna service center, TAM also
works on a wide range of other
aircraft, including Dassault
Falcon, Bombardier and Gulf-
stream jets.

The new complex, which in-
cludes three hangars and offices,
enables TAM to double the num-
ber of aircraft it services from
60 to 120 per month. Given 
the company’s current rates of
growth, TAM expects to invest
an additional Real 6 million
($2.3 million) next year to build
a new 87,187-sq-ft hangar. By
2009 TAM plans to be able to
increase the number of airplanes
that it services to 180 per month.

The move out of the city of
São Paulo to Jundiaí has made it
much easier for customers to
drop off and collect their air-
craft because Jundiaí Airport
operates 24 hours a day. In addi-
tion, it is only 35 miles from
São Paulo and has no commer-
cial flights or time restrictions.

“Our clients love the new fa-
cilities because they are much
more accessible,” TAM presi-
dent Rui Aquino told AIN. The
new complex is also much more
accessible for single-engine air-
craft. At São Paulo Congonhas
Airport, single-engine airplanes
are allowed to land only be-
tween 10 a.m. and 4 p.m. daily.
“The restrictions made it very
difficult for us to service single-
engine aircraft, which make up
a significant share of the mar-
ket,” said Aquino.

Furthermore, with the in-
creased space, TAM expects to
boost from 70 to 85 percent the
proportion of Brazil’s 3,330
Cessna jet, turboprop and pis-
ton aircraft that it services. “We
also hope to service 100 per-
cent of Brazil’s 144 Citations
by 2007, as well as an addi-
tional 100 Caravans,” Aquino
added. Over the next three
years, 30 new Citations are ex-
pected to begin operating in
Brazil. In addition, TAM will
be servicing the entire Chilean
Citation fleet and 80 percent of
the Argentine Citation fleet.

There has also been growing
demand for executive charter
services, according to Aquino.
The company is now operating
16 Caravans and six Citations in
this role. During 2003, when
demand for charter services was
weak, TAM had considered sell-

ing part of its fleet, but after de-
mand rebounded solidly last
year the company ruled out sell-
ing any of its aircraft. While
TAM’s fleet is unlikely to in-
crease this year, Aquino said
that the company is mulling
fleet expansion next year.

Aircraft sales have also been
strong over the past 12 months.
The company sold 29 Cessnas
last year–eight piston singles,
eight turboprops and 13 jets.
According to Aquino, sales
should be strong this year in
view of the improving eco-
nomic circumstances in Brazil.

Aquino expects orders for
Cessna’s new Mustang very
light jet (VLJ) to be an impor-
tant force in TAM’s growth this
year. Since 2003 TAM has sold
36 Mustangs, and Aquino ex-
pects that number to climb as
the first delivery dates approach.
While many of the VLJs sold
in the U.S. and elsewhere will
be piloted by their owners, the
TAM president said that, so
far, none of the aircraft sold in
Brazil will be owner-flown.

TAM is also seeing positive
results in its newly created heli-
copter sales division. Since the
company took over the rights to
represent Bell Helicopter in
Brazil in March last year, it had
sold five aircraft as of late Janu-
ary. “We are very pleased with
these results, given that sales of
new helicopters are declining in
Brazil,” said Aquino. TAM will
participate in an upcoming auc-
tion to supply Brazil’s state-
owned oil company, Petrobras,
with new Bell/Agusta AB139
helicopters to support opera-
tions on the company’s offshore
oil platforms. –E.J.
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São Paulo’s TAM
expands services
and facilities After returning to the busi-

ness aviation industry in 2003,
OceanAir Taxi Aeréo has ex-
panded rapidly and now aspires
to become one of the industry’s
most important players in
Brazil, with help in part from its
partnership with Bombardier.
“We spent much of last year
getting organized, but we are

now looking to this year as a
year of consolidating our opera-
tions,” company director José
Eduardo Brandão told AIN.

The most important achieve-
ment last year for OceanAir was
gaining more hangar space.
Recently, OceanAir signed an
agreement with Target Taxi
Aéreo to use that company’s
hangar space at São Paulo’s
downtown Congonhas Airport. 

In addition to space at Con-

gonhas, the country’s busiest
airport, OceanAir has secured
hangar space at Rio de Janeiro
Santos Dumont Airport and is
preparing both facilities for
third-party maintenance. The
company also plans to open its
service center in Sorocaba.

OceanAir has also expanded
its charter fleet. The firm cur-
rently operates a Learjet 35A
and a new Learjet 45XR, as well
as a Beech King Air C90. In the
coming months, it will receive a

new Learjet 40 that it will oper-
ate on behalf of its owner.

According to Brandão, busi-
ness aircraft management con-
tracts are becoming increasingly
popular in Brazil.  

He said that the lack of ap-
propriate regulation complicates

Air-taxi company
continues growth

Brazil’s business aviation association has a lot
more to celebrate this year than it did 12 months
ago, with growing demand for aircraft and solid
financial results from executive charter companies
flowing from significant improvements in the
local economy. But ABAG (the Portuguese
acronym stands for Associação Brasileira de Avi-
ação Geral) continues to focus on sensitizing the
government to the needs of the industry and con-
vincing officials that executive aviation is a busi-
ness tool and not an extravagance.

After avoiding the tax on vehicle ownership in
2003, the industry faced another tax hurdle last
year, when Brazil’s finance ministry decided to
apply the social contribution tax (known as
PIS/Cofins) to imported goods. “Because the avia-
tion industry depends almost exclusively on im-
ported parts and components, this tax represented a
huge threat to the industry,” said ABAG executive
vice president Adalberto Febeliano.

The tax would have increased the price of imported
components by nearly 10 percent. While ABAG was
able to get the tax for airplane components overturned,
the task took months of lobbying the government.

Febeliano said that Brazil’s tax code still needs to
be modified, because it continues to present a signifi-
cant obstacle to business aircraft ownership.

Another growing concern relates to airport access
for the nation’s business aviation community. Busi-
ness aviation interests have made progress at several
key airports in Brazil, but recent economic growth
has put the squeeze on airports by generating more
airline traffic, and the recent government decision to
suspend the code-sharing agreement between Varig
and TAM could prompt a rise in domestic flights.

Despite these concerns, several measures that
passed last year are likely to help the business avia-
tion industry. For example, Brazilian airport
management company Infraero limited the number
of scheduled airline shuttle flights arriving at and
departing from Santos Dumont, Rio de Janeiro’s
downtown airport. The reduction in flights has
opened access to that airport for business aircraft.

Likewise, Infraero plans to transfer an increasing
number of flights out of Belo Horizonte’s downtown
Pampulha Airport to Confins Airport. 

Furthermore, traffic saturation at the airport at
Brasília, the nation’s capital, was beginning to pose
access problems for business aircraft operators. The
airport operator is adding a second runway, which is
expected to improve the situation significantly.

Nonetheless, there is still work to be done. The

ABAG attacks taxes
and access issues

OceanAir has expanded its charter
fleet. The company recently added
a Learjet 45XR, above, to its
Learjet 35 and Beech King Air.

In early January, after years
of controversy, the Brazilian gov-
ernment took delivery of a new
head-of-state aircraft that will be
used primarily to carry President
Luiz Inacio Lula da Silva, his
cabinet members and senior offi-
cials. The $56.7 million Airbus
Corporate Jetliner (ACJ), named
Santos Dumont after Brazil’s
aviation pioneer, is replacing a
geriatric Boeing 707 nicknamed
Sucatão (the Portuguese term
for “big heap of scrap metal”).

Few questioned that the pres-
ident needed a new airplane.
Flagrantly in violation of inter-
national noise limits, the 47-
year-old 707 had become some-
thing of an embarrassment for
the Brazilian leader.

But the purchase of a top-of-
the-line, foreign-built aircraft
provoked a spirited debate that
revived well worn criticisms of
business aviation. Critics said that
the government should address
the needs of the country’s poor

before spending millions of dol-
lars on a new jet. Indeed, Work-
ers Party leader President Lula,
who came from extremely hum-
ble origins and was elected more
than two years ago on a pledge
to improve living conditions for
Brazil’s disadvantaged, quickly
found himself condemned as a
champagne socialist.

Nevertheless, the government
has stood its ground, maintaining
that the ACJ is essential for the
president to function effectively
on the world political stage. Be-
fore the new aircraft arrived,
Lula faced a predicament that
many local businesspeople face:
finding the cheapest, safest and
most efficient form of transporta-
tion (a mission the 707 could not
readily fulfill). Of great concern
to his security guards, Lula on
several occasions was forced to
travel on commercial flights.

The president has also used
an Embraer Legacy when flying

Continued on next pageu
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aircraft management operations
in Brazil. The company is work-
ing with ABAG and the govern-
ment’s Departamento de Aviação
Civil to draft rules covering air-
craft management.

Brandão claimed that Ocean-
Air’s executive charter business
has expanded rapidly. “Bra-
zilian executives increasingly
need to travel farther and need
to arrive at their destinations
quickly. As the economy be-
comes more export-oriented,
businesspeople are exploring
new markets, many of which

have limited commercial flights
from Brazil,” he explained.

In addition to representing
Bombardier, OceanAir is now
close to signing an agreement
with Swiss manufacturer Pilatus
Aircraft to begin selling the PC-
12 turboprop single in Brazil.  

In addition to expanding
within Brazil, OceanAir Táxi

also sees potential to offer busi-
ness aviation services in other re-
gions of Latin America. –E.J.

congestion at São Paulo Con-
gonhas Airport has yet to be re-
solved, and ABAG is concerned
that the imminent arrival of very
light jets in Brazil will exacerbate
the problem of airport and air-
space saturation. 

Supposedly, there are plans 
to build a new airport in São
Paulo, but despite previous gov-
ernment pledges the industry is
worried that construction will
begin only when the situation be-
comes critical. Febeliano added
that the new Air Navigation Man-
agement Center, which is ex-
pected to begin operating shortly,
will help limit potential air traffic
problems in the future. –E.J.

Taxes and access
uContinued from preceding page 
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and reconfigure the two aircraft
and reassign them to the execu-
tive charter market. The firm ex-
pects to have them both operating
in their new role by next year.

Aerolíneas Argentinas has al-
ready begun the process of refur-
bishing the second 737 in the
executive jet fleet. Like the first
aircraft, the second will use an
interior plan developed by U.S.-
based Completion Air, but the
renovation is taking place in
Argentina. The nine-month pro-
cess costs approximately $2.4
million per airplane and requires
62,000 hours of labor.

At the same time, the aircraft
will undergo a D-Check inspection
and will be cleared to the standards
of both the FAA and Argentina’s
Aeronautical Certification Agency.
It will be based at the Jorge New-
berry Airport, located near down-
town Buenos Aires. –E.J.

Argentinean airline
builds charter fleet
uContinued from page 34
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OceanAir air taxi

Brazil has made strides toward
reducing congestion at the nation’s
busiest airports, and ABAG wants
to ensure that progress continues.
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internationally, but the jet’s lim-
ited range (up to 3,250 nm with
eight passengers) called for refu-
eling stops on intercontinental
flights on several occasions. The
ACJ can fly nonstop up to 6,300

nm. The government is also re-
placing a pair of aging 737-200s
in its fleet with a new Embraer
190 twinjet for shorter missions
with more passengers.

Brazil’s ACJ, which made its
international debut at January’s
World Economic Forum in
Davos, Switzerland, will consume
about 50 percent less fuel than

the 707 and cost an estimated 71
percent less per hour to fly.

“The airplane is a tool of the
trade and few can deny that Presi-
dent Lula needs an aircraft with
international reach,” said Adal-
berto Febeliano, the executive
vice president of ABAG, Brazil’s
business aviation association.

The dispute about the new air-

craft has in some ways sensitized
Lula’s administration to the plight
of executive aviation in the nation.
“We have received a lot of positive
feedback from some sectors of the
administration that support execu-
tive aviation,” explained Febeliano.

A viable and more practical al-
ternative to scheduled airline ser-
vice has become increasingly
important to Brazil’s business
community, which has been ex-
panding its trade horizons in recent
years, exporting more to a broader
range of international clients.

“As Brazilian businesspeople
expand their reach, several ultra-
long-range aircraft have arrived
in the country,” said Febeliano.
Last year Brazilian clients
acquired a Boeing Business Jet, a
Gulfstream G550 and a Bom-
bardier Global Express. “We ex-
pect more of these aircraft to
arrive in the future,” he added.

Still, the industry believes that
more steps need to be taken to im-
prove the business environment for
executive aviation. “Executive avi-
ation is an essential tool for busi-
nesspeople, especially those who
aren’t located in major cities,” said
José Eduardo Brandão, a director
of OceanAir Táxi Aereo. Less
than 10 percent of Brazilian air-
ports have commercial flights, and
since many airlines are struggling
to become profitable that number
is unlikely to increase anytime
soon. “Business aviation is the
only safe and efficient alternative
for many people,” he concluded.

The improvements in the
Brazilian economy have boosted
executive aviation on all fronts.
Sales of new aircraft are up and
are expected to continue to climb
as companies broaden their ex-
port strategies.

In the executive charter mar-
ket, companies that once consid-
ered reducing the number of
aircraft in their fleets are consid-
ering acquiring new aircraft.
TAM Táxi Aéreo Marília, ABC
Táxi Aéreo and OceanAir are all
planning fleet expansions.

While the general outlook for
business aviation continues to be
relatively positive for this year,
industry leaders caution that fu-
ture growth will depend upon
continued economic stability and
expansion. Brazil’s economic
growth is expected to reach 4
percent this year. o
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The Brazilian government has taken
delivery of a new Airbus Corporate
Jetliner that will replace a 47-year-old
Boeing 707 as its head-of-state transport.

‘Lula’s’ government flies 
new Airbus ACJ
uContinued from page 36


