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«  This view of the packed 
static display area 
for the opening day of 
MEBAA 2018 has a little 
bit of everything. In the 
foreground at left is an 
Agusta A109SP twin-engine 
helicopter operated by 
Falcon Aviation. Behind and 
to the right is Gulfstream’s 
G600 demonstrator. In the 
background is the VVIP-
configured Airbus A340-
500 operated by casino 
magnate Sheldon Adelson’s 
Citadel Completions.
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MEBAA opens amid high hopes
by Peter Shaw-Smith

MEBAA 2018 opens today as industry par-
ticipants look for direction in an uncertain 
market. Some 35 aircraft were on static dis-
play on the eve of the show, including the 
Boeing 787 Dreamliner, an Airbus A340, two 
Bombardier Global 6000s, and an Embraer 
Lineage 1000E as well as a single-engine 
Cirrus Vision Jet making its MEBAA debut.

MEBAA’s involvement in organizing the 
biennial show is likely to give the industry 
a shot in the arm by helping it move ahead 
from recent issues caused by an 18-month 
boycott of Qatar by a number of fellow Gulf 
Cooperation Council members and a slow-
down in business aviation in Saudi Arabia.

Exhibitors include DC Aviation Al- 
Futtaim, UAS International Trip Support, Ita-
ly’s Milano Prime, UAE-based Online Global 
Trip Support, which is launching its Traviators 
booking service at the show, and ExecuJet. 

The MEBAA Conference takes place on 
days two and three of the event, December 

11-12. After an opening session featuring Jamal 
Al Hai, deputy chairman, Dubai Airports, and 
member of the UAE Federal National Council 
and OEMs led by Khader Mattar, Bombardier 
v-p of sales, MEA, Asia Pacific and China, will 
address the question of private aircraft design. 
Later sessions will study the merits of block-
chain for business aviation, threats from cyber-
security, and the availability of bizjet finance.

Diverse Agenda
Sessions will take place between 9 a.m. to 1 
p.m. on both days on the floor of the exhibi-
tion at the show site. The conference’s sec-
ond day will deal with climate change, with 
an address by Kurt Edwards, International 
Business Aviation Council (IBAC) director 
general, while a panel will look at innovation 
within the business aviation industry. Con-
nectivity specialist Gogo Business Aviation 
will address the issue of improving passenger 
connectivity. Opening second day speaker 

will be Badr Al-Olama, head of aerospace at 
Mubadala Investment Company. 

Middle East weathervanes are waiting to 
be picked up by fair winds. Confidence in the 
market today is brittle. Growth is said to be low 
single-digit in the UAE and the rest of the Gulf 
Cooperation Council. Officialdom is doing its 
best to paint a rosy picture, but, like the NBAA 
show in October, it’s all a little flat. A slowdown 
in Saudi business aviation and the boycott of 
Qatar have done little to buttress regional opti-
mism. The go-go days of a decade ago seem like 
an apparition that has vanished in the sand.

Pointers are swinging in various directions, 
and it is hard to get a feeling about exactly 
where the industry is headed. In one breath, it 
seems that occasional green shoots of industry 
assurance, partly down to the tacit support of 
the Trump administration, could be replicated 
in the Middle East by sure-footed businessmen 
and governments. In another, it seems as if the 
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Hemisphere is still part of 
Textron Aviation’s future
by Matt Thurber

Although Textron Aviation has paused 
development of its largest-yet Cessna 
Citation—the Hemisphere—due to 
delays with the jet’s Snecma Silvercrest 
engines, “The Hemisphere is still a pro-
gram that we’re very excited about,” said 

Rob Scholl, Textron Aviation senior v-p of 
sales and marketing.

Last fall, Textron Aviation leaders, 
including senior vice president of engi-
neering Brad Thress, visited Snecma in 
France for an update on the Silvercrest 

program. The engine had suffered prob-
lems with its high-pressure axial com-
pressor during flight testing. “We’re 
working with them to see how their test-
ing’s going,” Scholl said. “We’ll probably 
know in about 12 to 18 months where they 
are. But we are still very much committed 
to the Hemisphere.”

According to Thress, “Next July they’re 
supposed to run that test with the rede-
signed compressor and prove that the 
engine is where it needs to be. So that’s 
what we’re waiting on. In the meantime, 
we’re working closely with them, and 
they’re giving us engineering perfor-
mance data as they gain it, with respect 
to modeling performance of the changes 
that they’re making. We’re staying hand 
in glove with them as they work through 
it to make sure that we understand the 
design limitations on the overall airplane.”

Scholl explained that Textron Aviation 
is still collecting customer feedback on 
the Hemisphere design. “We’ve had the 
mockup over in our advanced design stu-
dio and we take customers through it all 
the time. We’ve gotten their feedback, 
so there’s still some time to make some 
changes if we want to.”

Regarding Snecma, Thress said, “I 
couldn’t be more confident. These are 
competent people. They built 40,000 
CFM56s. They’re the largest turbine heli-
copter engine maker on the planet. They 
have a host of military engines. They 
absolutely know what they’re doing.” n

Airbus sees new synergies 
in linking helos with jets
by James Wynbrandt

Airbus Corporate Jets (ACJ) has teamed 
with recently formed Airbus Corporate 
Helicopters (ACH) to highlight the com-
panies’ VIP airliners and rotorcraft and 
emphasize Airbus’s value proposition as 
the only manufacturer to offer both pri-
vate jets and private helicopters.

“Somebody who might buy a helicopter 
might also buy a corporate jet and vice 
versa,” explained Benoit Defforge, ACJ 
president. “That’s why we’re co-branding.”

ACJ itself is on the verge of beginning 
deliveries of its next-generation corpo-
rate airliners—the re-engined, single-aisle 
ACJ320neo and ACJ319neo, and the wide-
body ACJ330neo and ACJ350 XWB. 

The first ACJ320neo, purchased by 
the UK’s Acropolis Aviation, completed 
its first flight last month and is slated 
by year end for delivery to AMAC Aero-
space in Basel, where the completion of 
the Albert Pinto-designed cabin will be 
performed. First delivery of the ACJ-
319neo is expected in the second quar-
ter of 2019. The type certificate award 
for the ACJ330neo is expected next year, 
as well.

These developments could be espe-
cially welcome in MEBAA’s backyard.

“The Middle East market is the number 
one market for the ACJ,” Defforge said, not-
ing that in the mid-1980s, the first ACJ was 
purchased by a customer from the region. 
Of some 190 in operation worldwide, 60 are 
based in the Middle East and North Africa, 
40 of them single-aisle and 20 widebodies. 
Just over half are owned by private entities 
and the remainder by governments.

While single-aisle ACJs are much big-
ger and roomier than large-cabin busi-
ness jets, “Our cost of operation can be 
up to ten percent lower,” claimed Def-
forge-thanks to an estimated 34 percent 
savings in maintenance and a 25 percent 
lower cost for crew expenses and training, 
he said. 

The widebodies offer “non-stop to the 
world” range, along with a 6,000-foot cabin 
altitude, helping ensure travelers arrive 
refreshed from flights of up to 20 hours.

The ACJ350 XWB is a composite air-
craft (like Boeing’s BBJ 787) and this 
year ACJ introduced the Easyfit program 
to simplify cabin installation. Easyfit 

incorporates hundreds of interior attach 
points to the fuselage as well as interfaces 
for easy connections to aircraft systems. 
With the cabin installation solution in 
place, Defforge said ACJ will commence 
actively marketing the ACJ350 XWB and 
hinted that an order announcement may 
be forthcoming by show’s end. 

ACH, launched at EBACE in May, aims 
to mimic ACJ’s bespoke services for the 
corporate and high-net-worth individual 
rotorcraft market, while also providing com-
plementary products for ACJ customers.

“If you’re going from one end of the 
world to another, the helicopter comes in 
for that last leg,” said Nitin Sareen, ACH 
head of marketing. 

Currently, the company is developing 
the medium twin ACH160, the first of its 
next-generation helicopters, promising 

“unparalleled versatility and comfort,” 
Sareen said.

ACH offers three levels of interior out-
fitting: ACH Line, featuring simple, sporty 
interiors; ACH Exclusive, high-end luxury 
cabins; and ACH Edition, interiors devel-
oped in partnership with luxury brands 
including Hermes and Pagani. ACH has 
on static display a cabin mockup of an 
ACH145 outfitted with the Mercedes-Benz 
Style Edition. 

Parent Airbus Helicopters currently 
has more than 50 percent market share 
of the global helicopter market, according 
to the company. n
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Textron Aviation says bringing the Cessna Citation Hemisphere to the market is still in its 
plans, even though it paused development of the large-cabin business jet earlier this year.
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Gama Aviation targets 2020 
for Sharjah BAC opening
by Ian Sheppard

Farnborough, UK-based Gama Aviation 
(Chalet S8) has long had a presence in the 
Middle East, focused on its growing pres-
ence at Sharjah Airport. Currently, the 
main focus is Gama’s new Bournemouth 
facility, entailing a move of all but its head-
quarters from Farnborough and bringing 
various other elements together as well.

The move was announced in May at 
the EBACE show in Geneva, and this was 
later followed by Gulfstream confirming 
it would establish a new large service cen-
ter at Farnborough, using land freed up 
by Gama.

According to Gama, the vast hangar at 
Bournemouth “is ours now for 25 years” 
as it signed a long-term lease. The facil-
ity was originally designed for the UK’s 
Nimrod MRA2 maritime patrol contract, 
which was ultimately cancelled. Recently 
it was home to a Boeing 747-8 that belongs 
to a private owner from the Middle East, 
and with this plus a Challenger 604, a 

Premier 1, three King Airs, and another 
Challenger, “there was still space,” said 
Gama chief marketing officer Duncan 
Daines. He admitted, however, that the 
hangar would be unable to house an Air-
bus A380 due to door constraints.

The company moved quickly after 
EBACE to establish itself at Bournemouth, 
taking over the facility in August and add-
ing maintenance approvals so its existing 
activities at TAG Farnborough and Lon-
don Oxford airports could be transferred. 
Gama’s Farnborough site closed on Sep-
tember 30 and things were going so well 
it accelerated the closure of the Oxford 
maintenance base. The company still 
holds some hangar space there but says 
that will soon be relinquished, as the com-
pany doesn’t need it any more because 
there is so much space at Bournemouth.

“The change is huge,” said Daines, 
“and we now have a single team for Part 
M and Part 145 [activities] in one loca-
tion, which makes a massive difference in 
terms of productivity. And it really helps 
in terms of staff retention.” Although 
many have had to relocate to the south 
coast, Bournemouth is a sought-after sea-
side area with much to offer. It also has 
“the ecosystem of other MRO businesses 
there,” he added.

Daines confirmed that the Gama Avi-
ation headquarters would remain at 
TAG Farnborough Airport, effectively 
the side of the business it calls “Air,” 

covering aircraft management and char-
ter. Bournemouth now serves as the cen-
ter of its “Ground” business.

At Sharjah Daines said the company 
had probably been “a little ambitious in 
terms of timeline” for getting its new 
Business Aviation Centre finished, and he 
admitted that “realistically it will now be 
2020” before it opens. Gama opened its 
existing FBO and maintenance facility at 
Sharjah in 2012 but is keen to move to the 
new facility. “Space is being cleared to get 
the apron [laid] down,” he said.

In terms of the regional situation, 
Daines said there are several “temporary” 
factors that are suppressing growth, but 
Gama Aviation expects long-term pros-
pects to be very good. And while the com-
pany “won’t be at MEBAA saying ‘look at 
us,’ we are quietly confident that we have 
a good product and game plan.”

In terms of its hoped-for Saudi FBO, 
this is clearly on the back burner at pres-
ent. “We are standing off at the moment 
though there’s lots of opportunities and 

flight hours going over there,” he said. 
“It’s all about timing, but it’s not all doom 
and gloom.”

Daines noted the company’s expected 
2018 financial performance caused the 
markets to react negatively in October, 
given that it is a listed company, but 
Gama Aviation is usualy expected to per-
form better in the second half of years. 
“The basic fundamentals of the business 
are really strong,” he said, pointing to two 
major contracts that are almost finalized. 
These are “amazing contracts” that he 
couldn’t divulge, but the work is “ideally 
suited to Bournemouth,” he added.

In terms of the overall business, Gama 
manages and operates 230 aircraft. The 
U.S. locations “continue to expand,” 
he said, as Wheels Up, for which Gama 
operates a fleet of King Airs and Citations, 
keeps growing strongly. 

Finally, Daines said that Gama is doing 
well in China. “It’s our smallest operating 
region but there’s plenty of potential,” he 
concluded. n

Gama chief 
marketing 
officer Duncan 
Daines

Aviaa Signs Co-op Deal with Jetex Network
Business aviation procurement specialist 
Aviaa signed a cooperation agreement 
yesterday with Dubai-based Jetex (Booth 
400). With 29 locations worldwide, and 
aspirations for up to 21 more over the next 
two years, Jetex president and CEO Adel 
Mardini views the agreement with Aviaa 
as an opportunity to further enhance his 
company’s presence in the market.

Matt Smith, Aviaa v-p of business 
development, described his company’s 
business model: “If a business aviation 
company were to set up its own pro-
curement department, they would need 
to add an experienced v-p at a high sal-
ary and benefits.” He said it often makes 
more sense to outsource procurement to 
a specialist. There is also the added ben-
efit of group discounts and price nego-
tiating leverage. “Group purchasing can 
bring big savings,” he said.

Aviaa helps member aircraft oper-
ators with maintenance, fuel, data, 
insurance, training, ground-handling, 

and operations. Along with Jetex, Aviaa 
counts among its partner companies the 
likes of UVair, Constant Aviation, and 
Satcom Direct. The company also works 
with one-off local MRO facilities. Smith 
said Aviaa researches where its members 
fly and what their needs are in selecting 
partners, large and small.

“This is a first for us to be working with 
an innovative disruptor like Aviaa,” said 
Mardini. “We have seen the traction they 
have quickly built up with their member-
ship in the U.S. and Europe after just 18 
months.”

On the supplier side, the Aviaa con-
nection provides committed volume, 
business intelligence, customer insights, 
and a smoother customer interaction, 
without the overhead that would be 
needed for outreach. “All suppliers 
spend too much time and money acquir-
ing customers, procuring services, and 
trying to optimize their businesses,” 
according to Aviaa.  M.P.

regional industry needs a shot in the arm to 
survive the Saudi and Qatari shenanigans 
until a full-blown long-term recovery starts 
to take shape.

Aircraft manufacturers are optimistic 
that new models like the Bombardier 
Global 7500, the Embraer Praetor 600, 
and the Dassault Falcon 8X, the last fea-
turing in the MEBAA static display, will 
find favor with discerning Middle East-
ern buyers. Lawyers and financiers utter 
certainties for the immediate future that 
have been belied by activity in the last 12 
months: unusually for the region, pre-
owned aircraft have been attracting some 
attention of late, and it is unclear how dif-
ficult buyers of new aircraft will find it to 
return to the market.

Oil prices this year haven’t helped, ris-
ing above $70 per barrel in the past 12 
months, which makes flying more expen-
sive. Dubai’s economy is said to have 

caught a cold, with too much new con-
struction now underway, as real estate val-
ues lose traction. For a moment, Dubai’s 
leadership doesn’t seem so sure-footed.

As the migration from Dubai Interna-
tional (DXB) to Al Maktoum International 
(DWC) continues and gathers momen-
tum, the process seems to be going in 
the right direction, with general agree-
ment that a majority of business aviation 
movements are taking place at DWC, as 
called for by the authorities. Some FBO 
operators at DWC report that the situa-
tion offers some promise, but others long 
for a return to the situation even three 
years ago, when business aviation activity 
had more of a spring in its step. 

What’s clear is that Arab business avi-
ation has made an indelible mark on the 
global industry and is making a name for 
itself around the world. Some 70 percent 
of the world’s widebody bizjet aircraft are 
based in the Middle East. Arab hospital-
ity is becoming a byword for the world’s 
best. When the global industry turns the 
corner, the Middle East business aviation 
community will be ready. For them, an 
upturn cannot come fast enough. n
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MEBAA’s Morocco event to return next year
by Peter Shaw-Smith

The MEBAA Morocco Show, an event 
organised and run by the Dubai-based 
Middle East and North Africa Business 
Aviation Association (MEBAA, Chalet 
P3, Booth 896), returns to Marrakech 
in September 2019, as business aviation 
flights to Africa trend up and Morocco’s 
extensive airport network serves as a base 
for business leaders involved in the king-
dom’s growing industrial diversification 
and a hub for technical and other stops, 
often between Europe and South America.

Business aircraft movements in the 
Middle East and North Africa (MENA) 
region are predicted to reach 175,000 
by 2020, while the number of registered 
aircraft is expected to increase to 1,200, 
according to MEBAA figures. Data from 
WingX Business Aviation Monitor said 
business aviation flights to Africa were 
up 8 percent in September.

“Due to its strategic location between 
Europe, the Middle East, and the rest 
of Africa, Morocco is seeing an increas-
ing amount of movements, which also 
include flights servicing the South Amer-
ican market,” according to MEBAA. “A 

new business airport will open in the 
country within the next few years, which 
will complement the new FBOs by Jetex 
Flight Support and Swissport Executive 
Aviation opening this year.”

The Moroccan government has recog-
nized the potential for economic develop-
ment offered by aviation and is engaged in 
the effort to attract high-end industries, 

especially those based in Europe, to relo-
cate to Morocco, where the cheaper cost-
base is an important factor. The MEBAA 
Morocco Show received government sup-
port earlier this year when minister of 
tourism Mohammed Sajid said that the 
event played an important part in giving 
industry access to these opportunities.

The MEBAA Conference Morocco will 

also take place during the event, set for 
25-26 September at Marrakech Menara 
Airport and giving a platform to Moroc-
can officials, international FBO opera-
tors, and operations and safety experts 
to update the industry on the progress of 
business aviation in the region.

“We are pleased to be bringing the 
MEBAA Show Morocco and MEBAA Con-
ference back to Marrakech for 2019,” said 
Ali Alnaqbi, MEBAA’s founding and execu-
tive chairman. “As the region sees growth 
driven by both market forces and govern-
ment support, we are pleased to have the 
government acknowledge the importance 
of MEBAA Show Morocco to the industry.”

MEBAA’s work in fostering business 
aviation in Morocco has already led to 
the emergence of the UAE’s Jetex Flight 
Support and Swissport Executive Avia-
tion as major FBO players there, with the 
development of up to nine FBOs under-
way. The show changed venue from Casa-
blanca to Marrakech, which is the leading 
business aviation airport in the kingdom, 
in 2017. The first-ever MEBAA Morocco 
event took place in 2015, at Casablan-
ca’s Mohammed V International Airport. 
Industry participants say that Marrakech 
Menara alone accounts for 40 percent, or 
4,000 of the 11,000 movements that take 
place every year in Morocco. n

Jetcraft 
sees steady 
growth 
for region’s  
preowned 
market
by James Wynbrandt

International aircraft brokerage Jetcraft is 
displaying at MEBAA 2018 a locally owned 
2010 Bombardier Global 5000, for sale at 
$16 million.

“That’s an asking price,” stressed Pascal 
Bachmann, Jetcraft’s senior v-p of sales, 
EMEA, adding, “In aviation, it’s never 
about only the price. For example, what 
kind of prebuy does the buyer want to 
do, and where, and how are they going to 
finance the purchase? All these factors are 
to be considered in determining what price 
makes sense for sellers and for buyers.”

But MEBAA visitors don’t have to be 
interested in buying this or any other air-
craft to feel welcome at Jetcraft’s chalet (S7).

“We have an open door policy, so we’re 
happy to speak to anyone interested in 
aviation,” said Bachmann. “As I often say, 

‘No contacts, no contracts.’ I believe in 
planting seeds for the future.”

With more than 500 transactions total-
ing over $10 billion concluded in the last 
decade, Jetcraft has proven adept at culti-
vating opportunities, and the Middle East 
appears ready for a harvest of transac-
tions. “The market has been recovering,” 
said Bachmann. “It’s a good market in 
which sellers have options, not only buy-
ers, as in past years.”

As of the third quarter, Middle East 
transactions represented 10 percent of 
Jetcraft’s year-to-date deals, in line with 

historical levels fluctuating between 8 and 
12 percent, Bachmann said. “We see in 
the Middle East the same trend we see in 
other markets,” he added. “The tendency 
for people with smaller aircraft to want to 
upgrade to larger aircraft.”

In the recently released fourth edition 
of its annual Ten-Year Business Avia-
tion Market Forecast, Jetcraft predicts 
regional growth trends will continue. In a 
sign of increasing normalcy in the turbu-
lent area, Bachmann noted “a few” busi-
ness jets have been purchased by Iraqi 
buyers this year.

With preowned activity heating 
up, “It’s more important than ever for 
a buyer or seller to seek professional 
advice so they can precisely know what 
terms make sense,” said Bachmann. 

“Information and market intelligence is 
half the battle.” n
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Ali Alnaqbi, MEBAA chairman (center l), Zouhair El Aoufir, Moroccan Airports Authority CEO 
(center r), and Moroccan minister of tourism Mohammed Sajid (r) open MEBAA Morocco at the 
Marrakech Menara Airport in September 2017. The event will return to Marrakech in 2019.

The regional market for large-cabin jets like this Bombardier Global 5000 is expected to grow over the next 10 years, according to Jetcraft. The 
company’s annual market forecast is positive amid growing regional stability, but they add there’s no such thing as too much market information. 
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CAE says region needs 1,500 
new bizav pilots by 2029
by Rick Adams

Middle East operators will need about 
1,500 new pilots to fly business aircraft 
in the Gulf market over the next decade, 
based on forecasts by training provider 
CAE and avionics and engine manufac-
turer Honeywell.

CAE (Booth 427) estimates replacement 
pilots due to attrition at 8 percent per 
year—4 percent for retirements and 4 per-
cent from airline poaching of bizjet crew 
members. “In the business sector, replace-
ments due to retirement are exacerbated by 
a net loss of business jet pilots who leave 
their jobs to join airlines,” said Nick Leon-
tidis, CAE’s group president, Civil Aviation 
Training Solutions. In the Middle East, with 
a current fleet of about 450 bizjets, that 
translates to 900 replacement pilots.

In addition, the Middle East and Africa 
market is expected to acquire about 300 
new aircraft across the decade, 4 per-
cent of the worldwide market of 7,700, 
according to Honeywell’s forecast, adding 
another 600 crew.

CAE notes that the average age of busi-
ness aircraft pilots globally is about 49 
years, even older than the average com-
mercial airline pilot at 46. They do not 
break out the demographics by region, 
but typical Middle East pilots are likely 
younger than their counterparts in the 
dominant U.S. business aviation market.

CAE is the only provider with business 
aviation training centers in the Middle East, 
including a joint venture with Emirates at 
Dubai Al Garhoud and a partnership with 
the Abu Dhabi Aviation Training Center. 
In August, CAE received approval from the 
U.S. Federal Aviation Administration for 
Part 142 training for the Embraer ERJ145 
at Abu Dhabi. In addition to a full-flight 
simulator, CAE provides courseware and 
simulator instructors. In Dubai, visual and 
avionics upgrades were performed over 
the past nine months on simulators for 
the Dassault Falcon 7X, Falcon 900/2000 
EASy and Bombardier Challenger 604/605 
and Global jets with the Vision flight deck.

The Dassault Falcons and Gulfstream 
GIV, GV/G550, and G650 platforms are 
eligible for CAE’s Master Pilot Training 

Program, which it launched a year ago. 
Leontidis said the “exemplary career 
advancement tool raises pilot levels of 
platform knowledge, safety awareness, 
and situational response capabilities.”

With the $645 million acquisition in 
November of Bombardier Business Air-
craft Training, including a dozen flight 
simulators, CAE’s network of 10 training 
locations in Canada, the U.S., Brazil, the 
UK, The Netherlands, UAE, and China 
are approaching 100 full flight simulators 
(FFSs). The acquisition does not nec-
essarily change much for customers, as 
Bombardier’s training centers in Montreal 
and Dallas are already co-located with 
CAE facilities and support operations. 
The CAE network now boasts 29 sims for 
Bombardier aircraft types, including the 
Global 5500, 6500, and 7500. “At more 
than 4,800 aircraft,” Leontidis noted, 
Bombardier business jets represent “one 
of the largest and most valuable in-service 
fleets of business aircraft in the world.”

A Bombardier Global 5000/6000 sim 
installed earlier this year at CAE’s Bur-
gess Hill training center near London 
represents the first 7000XR series FFS 
with Tropos 6000XR visual system for a 
business aircraft.

Annually, Leontidis said, CAE trains 
more than 135,000 pilots, including “a 
little over 20 percent of business avia-
tion pilots.” Recurrent training accounts 
for 80 percent of CAE’s bizjet traffic with 
20 percent for new type ratings. n
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Falcon Aviation is the launch customer for 
CAE’s new ERJ145 simulator, which recently 
received FAA approval at the Abu Dhabi 
Aviation Training Center.

Flying jobs are still rare for women in MENA
Progress for women in gaining pilot roles 
and other positions in aviation has been 
slow in the Middle East and Africa, with only 
limited exceptions, according to speakers at 
Aviation Africa 2018.

In Jordan, one of the most conservative 
societies in the Middle East, the prospects 
for women appear daunting, but Capt. Alia 
Al Twal, a first officer flying A320s on Royal 
Jordanian, with earlier experience on the 
A330, is the exception that proves the rule.

Al Twal is also governor of the Arabian 
Section of the Ninety-Nines, the international 
organization of women pilots, which counts 
more than 5,000 women from over 40 coun-
tries as members. More than 100 of them, 
drawn from 20 countries, attended the Fall 
2017 meeting of the Ninety-Nines in Cairo.

“Females are rarely portrayed as com-
mercial pilots, and that is what we are try-
ing to change,” Al Twal told a conference 
session devoted to women’s role in meet-
ing future pilot demand.

The Arabian Section, through a joint 
program with Airways Aviation, which has 
foundation schools in Dubai and Kuwait 
City, announced earlier this year it had 
bestowed its first-ever scholarship, given 
to Algerian woman Hanane Chaabna, who 
is now a student at the UK’s Oxford Avia-
tion Academy.

“Over the past five years, Airways has 
sponsored every annual gathering for the 
Arabian Ninety-Nines, and provided dis-
counts and scholarships to 30 females, 
some of whom are [now] flying commercial 
aircraft,” Al Twal said.

Al Twal told the gathering that a number 
of her members in Saudi Arabia and Iran 
had faced resistance for pursuing careers 

as pilots. “They were getting threatened, 
their families were getting threatened, 
but they managed to go through and set 
an example by opening the path to other 
women. It is still challenging, it is still 
changing,” she said.

In Rwanda, where some 64 percent 
of members of parliament are said to 
be women, the role of women in avia-
tion appears to be less problematic. The 
appointment by Rwandan president Paul 
Kagame of Yvonne Makolo as CEO of 
Rwandair in April was further evidence 
of how women have achieved leadership 
roles in parts of sub-Saharan Africa.

“Women’s involvement is very well 
considered in Rwanda. We have six 
women [who are] pilots at Rwandair. 
Rwanda is a good example of how 
women are promoted. Women leaders 
have been very successful in Rwanda,” 
said Sonia Kamikazi, corporate quality 
manager, Rwandair.

Angola’s Alcinda Pereira has presided 
with her husband, Nuno, over the cre-
ation of BestFly Flight Support in the 
capital, Luanda, which has grown from 
three employees in 2009, to 254 today. 
She said she does not see many women 
in her country standing up as leaders, or 
encouragement of women’s roles by the 
government.

“When women do something, they like 
to do it better. The job is more demanding 
for us, twice or three times more demand-
ing for us as women. Here in Africa, it’s 
four or five times more demanding than 
Europe or the U.S. The environment that 
we have to work in is completely differ-
ent,” she said.  P.S.S.

Cirrus Aircraft’s Vision Jet makes its MEBAA debut
The Vision Jet, the latest offering from Cirrus Aircraft, is powered by a Wiliams International FJ-33-5A turbofan, features a Garmin flight deck, 
seats five, and comes standard with the company’s signature airframe parachute designed to lower the aircraft safely to ground in an emergency.
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Satcom Direct Xperience 
ideal for Middle East flyers
by Ian Sheppard

Satcom Direct’s SD Xperience offering, 
which was launched at the NBAA conven-
tion in October, should prove attractive to 
Middle East customers, according to the 
Satellite Beach, Florida-based company.

Michael Skou Christensen, vice pres-
ident of Satcom Direct (SD, Booth 477), 
said customers don’t really care about 
satcom bands, whether Ka, Ku, or what-
ever. What they care about is whether 
the system delivers the service that they 
expect. For this reason, he said that 
describing the service by the available 
experience is now preferred. “SD Xpe-
rience is an umbrella of services, on the 
ground and in the air.”

SD’s acquisition of TrueNorth Avionics 
in 2016 “gave [it] an extended hardware 
portfolio,” he said. Prior to this, SD was 
an airborne connectivity provider. “Ten 
years ago activating services was suffi-
cient. The reason we went to the hard-
ware side was to give [customers] the 
right experience, not to sell hardware per 
se. So if you control the connection and 
the ground and add the aviation side, you 
can control the whole distribution side. 
TrueNorth [now Satcom Direct Avionics] 
gave us options and the ability to be a 
manufacturer.

“The last part was the software side, 
with the acquisition of AircraftLogs,” 
said Christensen. This replaced the inter-
nal system that used to be called Plane 
Simple and led to the introduction of 
SD Pro. “That was a play towards flight 
ops where they have various systems, for 
engines, the plane, connectivity. Every-
one speaks about big data but it’s how you 

manipulate it and use it to optimize the 
operation to be as effective and efficient 
as possible.

“That’s why we acquired AircraftLogs,” 
he said. “A lot of offerings out there 
today are limited. They’re old technol-
ogy and they don’t draw all the data 
from the airplane. We were missing the 
piece that ties it all together when you 
dispatch the airplane.”

SD also will be highlighting at MEBAA 
its SD Scheduler software. “We demoed 
this at NBAA and it was very success-
ful,” he said. “People see the power. It’s 
designed for Part 91 [private operations] 
so is appropriate for head-of-state or cor-
porate flight departments.

“With the help of Inmarsat we devel-
oped a planning tool and we recognized 
there are ‘dark beams’ in the JX [Ka-band 
Jet ConneX] network, for example where 
the satellite spot beam is not turned 
on. So we combine tools for predicting 
the routing where you will get the best 
connectivity.”

The post-flight element comes from 
SD FlightLogs, which captures flight data 

“so that everything the pilot does after a 
flight feeds into the scheduler and dis-
patcher, maintenance, etc., so they can 
see it straight away.”

Third Connectivity Option
On the connectivity side, SD was selected 
by Inmarsat as a top-level value-added 
reseller for its Global Xpress (GX) ser-
vice to business aviation. The service is 
marketed as Jet ConneX for the business 
aviation sector. “We continue to be a pre-
mium partner in aviation with Inmarsat,” 
said Christensen.

“We’re the biggest reseller [in business 
aviation] so they knew we spoke for 70 
percent of the market. It shows the trust 
they have for us as their oldest partner in 
business and government aviation.” He 
added that Inmarsat recently announced 
the 400th GX installation, including 300 
in business aviation.

While SD  was selling Inmarsat con-
nectivity, it also added ViaSat, a relation-
ship that began in November 2017. SD’s 
approach is to remain agnostic and let the 
customer decide which satcom system is 
best, said Christensen. Recently the com-
pany has added a third option—Intelsat. 

“For a long time, we thought there was a 
play for a third alternative,” he said. “This 
gave us a new opportunity to look else-
where, and in came Intelsat. They had a 
very different approach” that works with 
business aviation.

Christensen said there is a large concen-
tration of ViaSat Ku-band customers in the 
Middle East as well as many Inmarsat users, 
but now Intelsat offers a third option. 

At the NBAA show, SD flew a Gulfstream 
G450 into Orlando Executive in SD livery 
and proceeded on a worldwide sales tour to 
promote SD Xperience and other products, 
including Intelsat’s new FlexExec service and 
its up to 10 Mbps data rates. Christensen said 

“it performed great around the world,” and at 
one point the aircraft was receiving “seven 
or eight streams of live video” via FlexExec.

A key feature of FlexExec, he said, “is a 
pay-as-you-go option, so you don’t pay if 
the aircraft is down for maintenance. So 
we now think we have a more flexible set 
of options than the rest of the industry, all 
under the umbrella of SD Xperience.

“It’s interesting when you look at 
MEBAA and the Middle East market; 
they want flexibility. It is heavily based 
on head-of-state clientele—the ultimate 
customer that needs a tailored approach.”

Flat Antenna
At MEBAA 2018, SD is displaying a new 
flat-panel satcom antenna designed by its 

partner Qest. The aerodynamic antenna 
can fit on aircraft as small as an Embraer 
Phenom 300. “These are perfect for the 
widebodies that are common in the Middle 
East,” Christensen said, “but can also be 
sized for smaller aircraft.” The flat-panel 
antenna features Qest’s phased array tech-
nology, which allows for more efficient sig-
nal control and thus a smaller antenna. 

“We wanted an agnostic approach to the 
antenna system, too,” he said. “It might 
cost $750,000 to put in a system and two 
years later there is a need for a different 
antenna and another large investment. 
This way customers can avoid that. If they 
want to transfer the airplane to a new 
system, you don’t have to install a new 
antenna, but simply replace the modules 
required.” 

SD has not installed any Qest anten-
nas yet, but the company is working with  
aircraft manufacturers to make the anten-
nas available for new aircraft as well as for 
retrofit, said Christensen. n
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Direct

 It’s interesting 
when you look 

at MEBAA and the 
Middle East market; 
they want flexibility.  
It is heavily based on 
head-of-state 
clientele—the ultimate 
customer that needs a 
tailored approach.” FalconEye EFVS is approved by FAA, EASA 

down to 100 feet aboard Dassault’s Falcon 8X
The FAA and EASA have approved Das-
sault’s Falcon 8X FalconEye combined 
vision system for operational credit for 
approaches to 100 feet. The FalconEye 
head-up display (HUD) in the Falcon 
2000LX and 900LX should receive the 
new enhanced flight vision system (EFVS) 
100-foot operational approval by the end 
of this year.

FalconEye was first approved on the 
2000LXS/S and 900LX in October 2016, 
followed by the 8X in early 2017. A dual 
HUD FalconEye system is under develop-
ment, and this will allow certification under 
new EFVS rules for EVS-to-land capability, 
expected to be approved in 2020, accord-
ing to Dassault. EVS-to-land means that 
pilots will be able to land solely by view-
ing EVS imagery through the HUD, without 
using natural vision to see the runway and 
its environment.

FalconEye is the first combined vision 
system to be approved in a business jet 
application. It displays both enhanced 
vision system (EVS) and synthetic vision 
system (SVS) on the HUD at the same time, 
with a pilot-adjustable split between the 
EVS and SVS imagery. The portion of the 
airport surrounding the runway, however, 
always is displayed inside an SVS runway 
clear zone or cutout so the close-in terrain, 
the approach lights, and the portion of the 
airport surrounding the runway always 
shows up in EVS.

Dassault (Static A11) tapped Elbit to 
provide the system’s EFVS camera and 
HUD. The uncooled EFVS camera, which 
is comprised of six separate sensors, 
captures both thermal (infrared) and 
low-light camera images while the SVS 
displays synthetic, database-driven ter-
rain mapping. M.T.

Dassault’s FalconEye enhanced flight vision system (EFVS) combines enhanced vision 
system (EVS) and synthetic vision system (SVS) imagery into one HUD presentation. The 
area surrounding the runway is always displayed in EVS while the clear zone is in SVS.
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Dubai Executive Council 
waives fees to spur bizav
by Peter Shaw-Smith

The Dubai Executive Council, the Dubai 
government’s leading policy-making body, 
over the summer announced a package of 
service-fee reductions aimed at cutting 
the cost of doing business in the emirate, 
and aviation fees were a prominent fea-
ture on the list.

“To develop Dubai’s aviation sector, 
we are canceling 19 fees related to the 
aviation industry and to aircraft landing 
permits…Dubai is a global hub for the 
industry and our hard-won position in 
this sector needs to be strengthened,” 
Crown Prince Hamdan bin Mohammed 
Al Maktoum, who leads the Executive 
Council, wrote on social media on June 6.

AIN obtained a copy of the circular, 
addressed to aviation companies, air 

charter, and private jet operators oper-
ating from DWC (Al Maktoum Inter-
national) dated July 8, referring to the 

“Waiver of NOC (No Objection Certifi-
cate) Fees related to aviation business 
and landing permits.” Although the list 
appeared to be limited to NOC fees 
related to setting up various aviation 
businesses, and landing permits of vari-
ous durations, industry participants said 
that actual fees had also been canceled.

“The fees have also been waived. There 
is no longer any charge to apply for a 
landing permit. I couldn’t say whether 
this applied to business jet operators 
only, or scheduled operators as well. I 
understand the fees relate to landing,” 
Susan Bujtas, director, ground operations, 

Dubai-based DC Aviation Al-Futtaim, 
told AIN in September.

“The Dubai Civil Aviation Authority 
[DCAA] has stopped charging for landing 
permits. Earlier this year, they introduced 
feeds for landing permits. Costs for individ-
ual landings went from no fee to AED300 
($82) per landing. You could earlier get 
12-month landing rights at no cost, but ear-
lier this year, the DCAA started charging 
AED30,000 for a 12-month permit.”

Various jurisdications offer numerous 
examples of the requirement for an NOC. 
For example, it can be used to sanction 
the creation of an airline, subject to an 
official opinion being expressed about the 
suitability of a proposed business plan, or 
when transfer of location of aircraft reg-
istration is being considered, or when 
employee travel is approved by a sponsor 
company in the region.

General and business aviation oper-
ators in the emirate of Dubai have com-
plained that business has been flat in 
recent years, and government officials are 
anxious to cement aviation’s primacy in 

the emirate in the run-up to World Expo 
2020, taking place at a site now under 
construction at DWC, which is expected 
to provide something of a bonanza for 
both scheduled and business aviation.

“Today, Dubai is one of the world’s 
most popular tourist destinations. Last 
year we welcomed 16 million visitors and 
look forward to receiving 20 million in 
2020 when we host the [World] Expo,” 
the Crown Prince said in June.

Industry participants have responded 
positively to the waiver of fees in the 
Dubai civil aviation sector as they affect 
business and general aviation.

“This is an important initiative by the 
GCAA (General Civil Aviation Authority) 
that covers a number of areas that posi-
tively affect both commercial and general 
aviation. The UAE government has always 
been supportive of the aviation industry 
and again their proactive actions in this 
regard are appreciated,” Mark Hardman, 
managing director Middle East of Ant-
werp- and Luxembourg-based Flying 
Group, told AIN.

“Flying Group Middle East see the ini-
tiative as recognition of the challenges 
faced across the region at this time. We 
see this as further illustration of the UAE 
government’s focus on ensuring the UAE 
remains at the forefront of the aviation 
sector. In some ways, this is just an exten-
sion of the significant aviation investment 
and initiatives across the country.”

Other officials said that the fee waiv-
ers had a positive impact on the industry. 

“Already, they are making it easier to go 
and invest and establish yourself in Dubai 
South, be it registering a legal entity to 
operate there in an aviation capacity, right 
through to landing fees and permits,” 
Mike Berry, Luxaviation Group executive 
vice president, aviation services, told AIN 
at the end of October.

“Last year, they introduced annual land-
ing fees for locally registered aircraft but 
this was then removed. There are issues 
at peak times but other than that, the 
authorities make it easy for you, espe-
cially if you are coming in and out for 
MRO,” Paras Dhamecha, executive direc-
tor, Empire Aviation Group, told AIN. n

Online trip support biz to launch at MEBAA
A new online venture is to be launched at 
MEBAA this year, the UAE-based Online 
Global Trip Support (Booth 600), which hopes 
to simplify even further the daily tasks facing 
business-jet operators around the world.

“OGTS will officially be launched and 
[become] operational [on] 10 December 2018. 
We [expect] a very positive [response] in 2019 
and beyond. We [anticipate] huge demand 
and registration for the service by flight oper-
ators, dispatchers, and aviation professionals. 
We have created something new and unique 
for the business aviation industry,” Munir Khal-
ifeh, CEO, Online Global Trip Support, told AIN.

“We addressed the challenges facing flight 
operators today and created OGTS to provide 
them with a complete, one-stop online aviation 
service solution for any trip. The MEBAA Show 
is the perfect place to meet the key players in 
the business aviation market in the region and 
beyond, allowing access to the industry and 
potential for networking that simply cannot be 
found anywhere else in the Middle East.”

Flight operators who are short of time have 
always been under pressure when it comes 
to service arrangements at their destinations, 
which can vary widely. “OGTS is the solution. It 
is an online global trip support system through 
which flight operators and dispatchers can 
create a service request, identifying flights, 
fleet information, and scheduled trips all on 
their own user dashboard, putting all the infor-
mation required together in one place, saving 
time, money, and hassle,” he said.

Khalifeh is optimistic about business avi-
ation in the UAE, citing figures published by 
the Global Investment in Aviation Summit 
(GIAS), taking place in Dubai inJanuary 2019, 
which claim the UAE is to invest $23.2 bil-
lion in airport development and expansion 
that will see the country’s airports have a 

combined capacity to handle in excess of 
300 million passengers per year in future.

Khalifeh has also run MixJet Flight Support, 
a leading IATA-accredited and NBAA-asso-
ciated international flight support company, 
catering to over 200 clients, since 2009. With a 
head office at Sharjah (UAE) and offices in Swe-
den, Russia, and Egypt, the company offers 
end-to-end services that are instrumental in 
delivering flight and operational experiences 
for companies across the globe.

MixJet can handle fuel, permits, catering, 
and charters, and also offers VIP transporta-
tion, visa assistance, airport transfers, and 
hotel bookings.

Khalifeh is also launching “Traviators” as 
a travel solutions company at MEBAA. It is 
a corporate system for the regular online 
bookings that pilots and crew often need 
to make. The software helps to organise 
bookings for crew parties and other groups, 
based on a “policy,” as he called it, that stip-
ulates whether, for example, a group will 

want four- or five-star hotel accommodation. 
This helps to specify service levels or avoid 
unnecessarily large billing.

The site is seen as a competitor to Book-
ing.com or TripAdvisor.com, but will be com-
pany-based, rather than serving individual 
travelers. “Traviators services will cover 
hotel bookings, airport transfers, chauffeur 
services, car rental, air travel ticketing, and 
travel insurance. Traviators will use cut-
ting-edge technology and its services will be 
a…surprise to the world aviation and busi-
ness travel industries,” he said.

Khalifeh is founding chairman of the 
International Aviation Services Organiza-
tion (IASO), which acts as an umbrella for 
the industry. IASO is a non-governmental 
body, which has become parent associa-
tion for aviation services companies world-
wide. “After 25 years [of] experience in the 
aviation field, I [decided to establish] IASO, 
[which] we registered in Sweden with its HQ 
in Geneva, Switzerland,” he said.

Khalifeh told AIN that as a non-profit orga-
nization, IASO was founded in 2015 and had 
offices in Dubai, Geneva, and Montreal.

“[O]ur main objective as an organization 
[has been] to organize, educate, and improve 
various aspects of the aviation services indus-
try, and we do this [through collaboration…
and] best business practices, in order to 
achieve mutual credible [representation] for 
all IASO industry members and partners.”

Most of its board members, who include 
Jetex Flight Support’s Adel Mardini, UAS’s 
Mohammed Husary, and the World Food 
Program’s Samir Sajet, hail from the Mid-
dle East. The sub-organizations of IASO 
are IHAO (International Handling Agents 
Organization), and IFSO (International Fuel 
Suppliers Organization). P.S.S.
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Gogo brings broadband connectivity to bizav
by James Wynbrandt

Onboard connectivity services specialist 
Gogo Business Aviation is highlighting at 
MEBAA 2018 its 2Ku high-speed broadband 
service for VIP airliners, introduced last 
year, and its forthcoming Iridium Certus 

L-Band offering, which will provide broad-
band services for smaller-cabin aircraft.

Gogo’s 2Ku connectivity production 
for head-of-state Airbus and Boeing airlin-
ers debuted in mid-2017 aboard an ACJ319 

operated by Germany’s K5 Aviation, with the 
installation performed by Fokker Services. 
Since then half a dozen additional VIP air-
craft have been outfitted, and Gogo (Stand 
528) has “a very exciting pipeline of potential 

ultra-high-net-worth individuals 
and head-of-state operators consid-
ering the product,” said Dave Mel-
lin, the company’s director of public 
relations and communications.

As a major base of VIP airliner 
ownership and operations, the Mid-
dle East is a prime market for the 
company’s connectivity services.

2Ku uses a proprietary dual-an-
tenna system that delivers high-speed 
broadband connectivity via Iridium’s 
Ku-Band network, which has more 
than 180 satellites, ensuring global 
coverage and system redundancy, 
according to Gogo. It supports live 
streaming of news, entertainment, 
video, and video conferencing.

For operators comparing 
Ku-band and Ka-band solutions, “A 
major difference…is that we lever-
age an open architecture,” said 
Mellin. “As a result, if we need more 
capacity, we don’t have to spend bil-
lions of dollars to build and launch 
a new satellite. We simply grow our 
existing agreements with our satel-
lite providers.”

Already established in the com-
mercial market, more than 170 2Ku 
systems are installed on aircraft 
operated by eight airlines, with 
current orders for more than 1,400 
additional installations that will 
include aircraft from half a dozen 
additional carriers.

At MEBAA, Gogo is also high-
lighting its worldwide roadmap for 
connectivity as Ku becomes avail-
able for airframes “provided by 
the likes of Bombardier, Dassault 
Falcon Jet, Embraer, and Gulfst-
ream,” said Mellin, providing “a 
faster service, at a lower cost than 
the competition.”

Gogo is also expanding its 
L-band connectivity offering, as a 
global value-added manufacturer 
and reseller of Iridium Certus 
L-band service. Certus, powered 
by Iridium’s new Next satellite 
constellation, will provide “a global 
service capable of fitting on virtu-
ally any jet worldwide” and “offer 
twice the speed of comparable sys-
tems,” Mellin said.

Also on display is Gogo Vision, 
a wireless, on-demand in-flight 
entertainment and information 
service that features first-run 
Hollywood movies, top TV pro-
grams, news, weather and more, 
available in several languages and 
all delivered without streaming 
costs. “All the content is stored on 
the onboard server and is updated 
wirelessly on a monthly basis to 
ensure the latest entertainment 
options are available,” said Mellin.

For those who travel over North 
America, Gogo is also showcasing 
its Avance L5 and L3 connectivity 
products, which use its high-speed 
Air-to-Ground (ATG) network. n
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Gulfstream G500 Makes MEBAA Debut
Delivering aircraft to the region since the 
1960s, Gulfstream has a strong presence 
in the Middle East, and the Gulfstream fleet 
there continues to thrive, Scott Neal, senior 
vice president, worldwide sales and market-
ing, Gulfstream, told AIN.

The arrival in the market of the Bom-
bardier Global 7500 has done little to dent 
Gulfstream’s fortunes in the region. “The G650 
continues to be very popular in the Middle 
East, and we have seen a lot of enthusiasm for 
the G500 and G600 as well. One of our major 
large-cabin customers in the region, Qatar 
Executive, operates G650ERs and recently 
announced plans to grow its fleet exclusively 
with Gulfstream aircraft, including the recently 
delivered G500 and the G600,” he said.

“The G650 and G650ER are in-service air-
craft with proven speed and range capabil-
ities. More than 320 G650/G650ER aircraft 
are in service and consistently demonstrat-
ing their performance.”

The G650ER, unlike any competitor, cer-
tified or planned, provides 1,000 nm more 
range, as well as 500 nm more range at 
Mach 0.85 (and 1,500 nm more range at Mach 
0.90) out of high-demand, weight-restricted 
airports, saving operators at least 30 minutes 
on long-range flights, the company said.

“There are nearly 100 aircraft operating in 
the Middle East, and almost 35 of those are 
G650/G650ERs. The largest Middle Eastern 
fleets of Gulfstream aircraft are in Saudi Ara-
bia and the UAE. The majority of Gulfstream 
aircraft in the region are large-cabin, as our 
customers there need Gulfstream’s long 
range and high speeds for business and per-
sonal needs,” he said.

“Our large-cabin customer base is quite 
diverse and includes corporations, individu-
als, and the Qatar Executive charter service, 
which is using the G650ER in a full commer-
cial transport role.”

Gulfstream has two factory-authorized 

service centers in the Middle East: Jet Avi-
ation Dubai and Jet Aviation Jeddah. The 
Dubai facility can provide line and base 
maintenance on most Gulfstream aircraft 
registered in the U.S., European Union, 
Saudi Arabia, Qatar, Kuwait, and the UAE.

“Gulfstream also has three field service 
representatives in the Middle East—two 
in Dubai, one in Doha—in addition to $19 

million of parts inventory in the region and 
a Field and Airborne Support Team member 
based in Dubai,” he said.

“The G500 is making its MEBAA debut, 
after recently entering service in September 
with the first customer delivery,” Neal said. 
“The G500 has also earned its type validation 
for Qatar.” Also on display are Gulfstream’s 
G280, G550, and G650ER. P.S.S.
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Gulfstream first to certify 
an EFVS landing system
by Matt Thurber

When owners take delivery of their new 
Gulfstream G500 or G600, the pilots who 
fly these new jets will be able to do some-
thing unique, land in poor visibility solely by 
reference to the enhanced flight vision sys-
tem (EFVS) image on the head-up display, 
without ever seeing the runway environ-
ment or the ground with their natural vision.

This is a remarkable development, given 
that the new FAA regulations allowing EFVS-
to-land operations were issued in December 
2016. Gulfstream (Chalet A13/A14) is first to 
achieve this, and it came as a surprise, briefly 
mentioned in a July statement announcing 
certification of the G500 (or as it’s known in 
FAA paperwork circles, the GVII).

According to the flight manual for the 
G500, “The demonstrated performance of 
the installed EFVS Landing System meets 
the criteria of AC 20-167A for EFVS opera-
tions conducted in accordance with 14 CFR 
Part 91.176(a) in visibility conditions suf-
ficient to safely complete the rollout with 
EFVS function.”

The AFM continues describing the oper-
ational procedures for this capability: “The 
installed EFVS Landing System on the GVII 
enables EFVS operations to touchdown and 
rollout allowing the aircraft to continue 
descent below DA/DH to touchdown and 
rollout with the EFVS display image pro-
viding the only visual cues for landing.”

While it also mentions that pilots might 
need a letter of authorization (LOA), 
opsspecs, or management specs to con-
duct EFVS operations, there are other 
questions raised by this capability. For 

example, what kind of training do pilots need?
Indeed, an LOA is required, and Gulfst-

ream has been working on an LOA template 
to streamline the process for operators. 
Training is also necessary, and Gulfstream 
and FlightSafety International have devel-
oped a course for G500 and G600 customers.

Gulfstream was the first business jet man-
ufacturer to certify an EVS (enhanced vision 
system)—in 2001—which consists of a 
cooled infrared sensor and a head-up display 
(HUD) that depicts the EVS imagery. The 
idea for EVS came from a Gulfstream pilot 
who flew in the military with forward-look-
ing infrared (FLIR) systems and thought the 
technology might benefit business jets. “We 
built a demonstrator in a surrogate piston 
airplane and found we could identify the 
airport environment to descend below deci-
sion altitude using sensors like infrared,” said 
Colin Miller, v-p of flight operations.

Gulfstream engineers worked with the 
FAA, which modified FAR 91.175 to allow 
descent below decision altitude or height 
(DA or DH). With the right equipment, 
pilots could descend 100 feet below DA/
DH, greatly improving the rate of successful 
approaches and landings in poor visibility.

“We’ve been involved with the FAA in 
particular in creating the EFVS-to-land 
rule,” he said, “and with that [new rule] 
we developed technology to enable our 
airplanes to do that. We were ready when 
the rule was released to certify our sys-
tems. The G500 was first because it was in 
certification and we bundled it with that.” 
Follow-on approvals for other models will 

follow, he added, as well as including other 
training providers such as CAE.

For training, it turns out that no changes 
to simulators are required, according to Ste-
fan Eling, Gulfstream chief pilot, advanced 
concepts and technology. Essentially, the 
equipment in the aircraft already met the 
requirements of the new EFVS advisory 
circular (AC 20-167a), and it just needed 
validation that it met the requirements. 

“Validating the current design complies with 
the certification requirements of the new 
operating rule,” he explained.

In the G500 and G600, the HUD is a 
Rockwell Collins system, and the entire 
system is designated EVS III. The G650 and 
late-model G450s and G550s have EVS II, 
and models before that EVS I. Gulfstream 
is working on EFVS-to-land for the EVS II 
and I systems, according to Eling, and has 
developed a certification plan that has been 
accepted by the FAA.

For testing of the EFVS Landing System 
on the G500, Gulfstream pilots flew about 50 
approaches, demonstrating that the system 
helped pilots safely land and roll out without 
using natural vision to see anything outside 
other than the EFVS imagery on the HUD.

“We chased the weather,” said Eling. 

“We would wake up at 2 a.m. and take a 
look at the weather forecast and try to find 
the worst-possible visibility on the Atlan-
tic seaboard.”

Both Eling and Miller have flown the sys-
tem, although Miller wasn’t testing it as part 
of the certification program. “I’ve flown a 
number of very low visibility approaches,” 
said Eling, “and the performance [of] the 
camera system that’s in the airplane is out-
standing and gives a compelling picture 
to the pilot that makes it clear that the 
approach lighting system and the runway 
touchdown zone environment is very visi-
ble. It is a great benefit to operators.”

“It’s clear to me that I can use the infrared 
image alone,” said Miller. “There is plenty of 
acuity and great spatial detail.”

While the operational limitation for the 
EFVS Landing System is 1,000 feet RVR, 
Gulfstream pilots have tested to much lower 
visibilities. “I think there’s definite potential 
for the limit to drop,” he said. “As systems 
continue to evolve and we work with regu-
lators, there is potential for a lot more. It’s 
a pretty awesome capability. It’s one of the 
compelling reasons to operate these aircraft, 
to be able to go where you want to go when 
you want to be there.” n

Pilots can fly an instrument approach and land in visibility as low as 1,000 feet RVR without 
using natural vision to see the runway with Gulfstream’s new EFVS Landing System. 
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FlightSafety offers region 
more training options
by James Wynbrandt

U.S.-based training provider FlightSafety 
International (FSI) arrives at MEBAA 
2018 riding a wave of recent program 
developments that expand its training 
solutions and brings some nearer to Mid-
dle East operators.

FSI (Booth 449) announced in Octo-
ber the Dassault FalconEye Combined 
Vision System HUD has been incor-
porated into its Falcon 8X and Falcon 
2000LXS simulators in Paris, as well as 
its Falcon 900LX simulator in Dallas in 
the U.S. FalconEye HUD combines syn-
thetic, database-driven terrain mapping 
and actual thermal and low-light camera 
images into a single view that provides 
a greatly improved level of situational 
awareness to flight crews in all condi-
tions. The course, which includes ground 
school and simulator training, addresses 
normal and abnormal operations, oper-
ating procedures and limitations in all 
phases of flight.

In October FSI also became the first 
company to provide Enhanced Flight 
Vision Systems (EFVS) to Touchdown 
and Rollout training for the Gulfstream 
G500 and other Gulfstream aircraft 
equipped with the Rockwell Collins 
HUD II and Kollsman (Elbit) EVS-II and 
EVS-SP. Certification for Gulfstream 
EFVS operations for landing and roll-
out enables appropriately authorized 
FAA-registered Part 135 operators to dis-
patch and begin instrument approaches 
when visibilities are lower than the pub-
lished approach minimums using the 
Visual Advantage concept. Part 91 oper-
ators are also eligible for the letter of 
authorization. The stand-alone, FAA-ap-
proved course is offered for operators 
and crews on Gulfstream aircraft that 
have achieved EFVS to Touchdown and 
Rollout certification.

FSI also announced that same month 
the recent commencement of training 
for the newly introduced Gulfstream 
G500 and forthcoming G600 at its Savan-
nah Learning Center,  welcome news to 
regional operators awaiting delivery of one 
of the jets. The 23-day Gulfstream G500 
and G600 common type-rating course 
uses two full-motion simulators and three 
new FAA level 4 qualified advanced graph-
ical flight-deck simulators. Pilots receive 
46 hours of classroom instruction, 18 
hours of systems integration, eight hours 
in the flight training devices and 24 hours 
of simulator time before check ride. The 
curriculum reflects a reduction in class-
room time and an increase in SIT and sce-
nario-based training.

With the Pilatus PC-24 entering ser-
vice, FSI will offer training for the twinjet 
at its Learning Center in Paris, France, 
representing the company’s second 

PC-24 simulator and training location. 
Equipped with a Honeywell Primus Apex 
avionics suite, the simulator will incor-
porate synthetic vision and is expected 
to be qualified to level D and enter ser-
vice by the end of 2019. Design and man-
ufacture of the new FS1000 PC-24 sim 
are under way at FlightSafety’s Tulsa, 
Oklahoma simulator facility.

FSI is also highlighting in Dubai the 
ongoing expansion of its EASA Phased 
Recurrent Training program, now avail-
able at most FlightSafety locations that 
provide EASA training, including Farn-
borough and Paris.

In other developments of regional 
import since MEBAA 2016, last year FSI 
launched the only factory-authorized 
Gulfstream G650 training program located 
close to operators in the Middle East. 
Using the fifth Gulfstream G650 simula-
tor built by FlightSafety, the EASA- and 
FAA-qualified level D device is installed 
at FSI’s Farnborough Learning Center. It 
features tightly integrated computer hard-
ware and software across subsystems that 
allow more accurate and higher fidelity 
simulation than found in other current and 
previous generation simulators.

Sadly, October also marked the pass-
ing of Bruce Whitman, FSI’s longtime 
chairman, president, CEO, and guiding 
light. David Davenport and Ray Johns, 
both distinguished company veter-
ans, will lead the company as co-CEOs. 
Davenport will also serve as president, 
commercial, and Johns as president, gov-
ernment and manufacturing.

In 2014, FSI and Abu Dhabi Aviation 
signed an MOU to establish a learning 
center in Abu Dhabi, with a first phase of 
the facility slated to open in September 
2015, but plans appear unfulfilled and 
FSI declined to provide an update on 
the project. n
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CAE to buy Bombardier’s bizav training unit for $645 million
CAE will acquire Bombardier’s business 
aircraft training business unit for $645 mil-
lion, expanding its access to the training 
market for customers operating the more 
than 4,800 in-service Bombardier business 
jets, the companies announced last month. 
Subject to regulatory approvals, the deal 
is expected to close in the second half of 
next year.

The acquisition is “highly complementary“ 
to CAE’s existing business and will expand 
its position in the largest and fastest-grow-
ing segment of the business aviation train-
ing market—midsize and large-cabin jets. It 

will also provide CAE with a pool of skilled 
employees and a portfolio of customers, in 
addition to 12 full-flight simulators (FFSs) 
and several training devices covering the 
Learjet, Challenger, and Global lines. This 
would bring CAE’s total business aircraft 
FFSs to 29 worldwide.

According to CAE (Booth 427), the deal 
will also increase its ability to address the 
long-term and growing market demand 
for business aviation professionals. CAE 
estimates that there will be a need for 
50,000 new business aviation pilots over 
the next decade.

Also under the agreement, CAE will pay 
Bombardier $155 million to monetize its 
existing future royalty obligations under the 
current authorized training provider agree-
ment with the business jet manufacturer. 
This provision also extends CAE’s autho-
rized training agreement with Bombardier 
to 2038.

“This transaction represents a win-win for 
both companies, resulting in enhanced core 
focus,” said CAE president and CEO Marc Par-
ent. “Market fundamentals in business aviation 
are strong and the business we are acquiring is 
well supported by a large installed base.”  C.T.

Saudi flight academy orders 
60 Diamond singles, twins
Diamond Aircraft announced at MEBAA 
2018 a contract for 60 single- and 
twin-engine trainers from the SNCA-CAE 
Authorized Training Centre in Dammam, 
Saudi Arabia. The DA40 NG singles and 
DA42-VI twin-engine aircraft will be deliv-
ered over five years, commencing with the 
first batch of 12 in February 2019.

Plans to establish the SNCA-CAE 
Authorized Training Centre (SNCA-
CAE), a collaboration between the Saudi 
National Company of Aviation (SNCA) 
and Canadian training provider CAE, were 
announced at the Dubai Airshow 2017.

“We are proud to be SNCA-CAE Autho-
rized Training Centre’s choice of training 
aircraft for the establishment of their new 
flight training organization,” said Amila 
Spiegel, sales and marketing director for 
Diamond (Booth 492). “The commitment 
of another reputable big flight school to 
our airplanes and flight training solution 
proves we are meeting the demands of 
flight training organizations worldwide.”

SNCA-CAE chose the Diamond trainers 
“because of their well-known reputation 

of safety and efficiency,” said Anthony 
Miller, director of global business devel-
opment at SNCA-CAE.

The DA40 NG and DA42-VI represent 
the newest versions of the Austrian com-
pany’s piston aircraft fleet, which com-
bine composite airframes, Garmin G1000 
NXi glass panel avionics, and modern jet-
fuel (diesel) piston powerplants from Dia-
mond-owned Austro engines. 

“This purchase agreement is one of the 
largest in the history of aviation academies 
in Saudi Arabia and perhaps the Middle 
East region,” said Miller. “We at SNCA-
CAE Authorized Training Centre are deter-
mined to provide the aviation industry 
with the highly qualified male and female 
pilots that are able to advance within the 
aviation industry and serve as an integral 
tool for development in the region.”

The training center has already begun 
operations in its Foundation Year pro-
gram, with more than 400 students 
attending. The first class of air cadets is 
expected to complete the program and 
graduate in 2020.  J.W.
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Alnaqbi remains optimistic 
even with regional setbacks
by Peter Shaw-Smith

Despite a nearly year-long anti-corrup-
tion drive imposed by the Saudi govern-
ment and a boycott imposed on Qatar in 
2017 that imperiled the future of the Gulf 
Cooperation Council, the adverse effects 
on the region have not dented the opti-
mism of the Middle East Business Avia-
tion Association (MEBAA). Members and 
leaders agree that the countries involved 
can put these problems behind them.

Ali Alnaqbi, MEBAA’s founding and 
executive chairman, told a press event in 
Dubai in late October as he looked for-
ward to this year’s MEBAA show, “The 
market has been very healthy, despite all 
the challenges we face. In our area, a cou-
ple of countries had issues, but, if you put 
that aside, and you look at the [potential], 
we have had good growth. We are doing 
well [despite] the issues that are being 
faced in the region. 

“The MEBAA show is part of the inter-
national calendar now. We have expanded 
the show, and growth [in recent years] 
has been very steady. Oil prices have had 
a direct effect on aircraft operations, of 
course. There is going to be an impact, 
and those on very low margins will not 
survive. Those who have got [their pric-
ing] right will find [a] way out of the 
[problems posed by] increasing oil prices,” 
he said.

“Our industry is very healthy. It is wel-
coming new players. The environment 
has influenced [conditions adversely], 
but you have to know how to maneuver 
[into the right spot]. I love challenges. 
They make you strong. The environment 
influences any industry you enter into. 
We are [trying to achieve] sustainability 
here. You work in an environment where 
there is a lot of competition.”

Alnaqbi is happy with the progress of 
the FBO build-out at Al Maktoum Inter-
national Airport (DWC), and the fact that 
five players are now in operation. He said 
a drawback with the VIP Terminal at DWC 
was that the common-user facility make it 
difficult to obtain the kind of privacy that 

some Middle Eastern travelers require.
Alnaqbi praised the role of the UAE’s 

General Civil Aviation Authority (GCAA) 
in speeding up licensing procedures. “You 
can get things done much more quickly 
now. To get an aircraft operator’s certifi-
cate [in the UAE] used to take two years. 
Now, we are talking about [as little as] 
four, or even three, months. The environ-
ment is healthy and we see the growth to 
encourage others to come in and [start] 
their businesses here,” he said.

Alnaqbi dwelled at length on the prob-
lems caused by the illicit gray charter mar-
ket in the region. “For example, in Saudi 
Arabia, what did they do? GACA canceled 
charter on Part 91, or privately registered 
aircraft. All the aircraft in Saudi are now 
commercially registered. This is a step in 
the right direction. Saudi Arabia follows 
the FAA rules and regulations. They have 
canceled [charter on Part 91] in an effort 
to reduce the gray market.”

He went on to say that foreign com-
panies operating in the region had to 
observe the correct protocols. “We are 
foreign [when we operate into] Europe. 
When [our companies] go to Europe, 
we follow the procedures exactly. When 
European operators come here, they must 
also follow the rules. If you want to base 
an aircraft here, you are most welcome. 
Register the aircraft. We welcome for-
eign operators, but there is a legal way [of 
doing this]. We have a good percentage of 
illegal flights in the region.”

MEBAA was founded in 2006, and Aln-
aqbi has acted as a representative for the 
Middle East business-aviation industry 
ever since, leaving his role with the Presi-
dential Flight in Abu Dhabi to go full time 
at MEBAA in 2015. He also represents 
the Middle East as vice chairman of the 
International Business Aviation Council. 
He estimates the total size of the regional 
fleet at 540 aircraft.

He thinks that sales may start to pick 
up in the near future. “I think there will 
be a lot of deals at this show. But deals 
don’t get publicized, due to the nature 
of our business. We didn’t hear anything 
on deals in Orlando at NBAA. [But] 
people are buying—both individual and 
corporate.”

He said that preowned aircraft are 
not the factor in the region that they 
are in Europe. “In our part of the world, 
the secondhand market is not as popu-
lar. Here, you see companies launching 
with products that are new. The size of 
aircraft found in the preowned market is 
the wrong size for [Middle East] require-
ments,” he said.

“In MENA, we have 70 percent of the 
widebody aircraft worldwide based here. 
So we have more widebodies than midsize 

or narrow [aircraft]. Many of the second-
hand aircraft are not suitable for the large 
companies. Here, they don’t represent a 
good percentage. Most of the aircraft 
ordered here are new.”

On Qatar, Alnaqbi said that the author-
ities there had stymied his attempt to 
organize conferences in Doha in the 
years prior to a boycott imposed in June 
2017. Since then, flights between the UAE 
and Qatar have ceased. “We used to have 
a number of technical stops, but that 
doesn’t happen anymore. Yes, we had 
Qatari aircraft coming to the UAE [ear-
lier]. Now, they are not coming anymore.”

Alnaqbi said the demise of Abu Dhabi’s 
single-engine turboprop charter operator, 
GI Aviation, at the end of October, had been 
a blow to efforts to see the introduction of a 
workable small-size charter operator.

“I said at the time: this market needs 
the services of a small aircraft, whether a 
turboprop or very light jet. But you can-
not operate one or two aircraft and…make 
money. You have to start with the right 
number. Otherwise, you will close down, 
because it will become a very expensive 

operation. They started with one. How 
can people charter? By the time they 
added another, it was too late. My advice 
to whoever wants to start [this kind of 
operation] is that you have to start with 
the right number,” he said.

“The pricing was way too high. I would 
[charter] a Hawker, with two jet engines 
[instead]. You have to position yourself 
[correctly] to be a player. I told them: 

“You have to buy [a dozen] aircraft. A 
taxi service has 300 vehicles. You have to 
have aircraft in every major city. I am very 
sorry to see them go. It is unfortunate.”

Asked to assess the relative merits of 
the Gulfstream G650 and Bombardier 
Global 7500, Alnaqbi said both were 
impressive. “It is very hard to distinguish 
between them. Everyone has a favorite. I 
think the 7500 is a very good aircraft. We 
will see how it is accepted here. What do 
you need it for? Are you going to MENA 
only, Europe, or the U.S.? How many 
times [a year]? [You have to decide what] 
is best for your company. I love them both. 
Aircraft are becoming very similar. The 
choice has become harder.” n
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MEBAA founding and executive chairman Ali Alnaqbi is dedicated to promoting business 
aviation in the Middle East. He believes it’s critical to develop the right business plan.

Our industry is 
very healthy. It is 

welcoming new  
players. The environ-
ment has influenced 
[conditions adversely], 
but you have to know 
how to maneuver [into 
the right spot].”

— Ali Alnaqbi,  
MEBAA’s founding and executive chairman

Bombardier notes Challenger 600 milestone
Bombardier last month celebrated the 
40th anniversary of the first flight of its 
venerable Challenger 600 series. The 
Challenger 600 took to the skies on Nov. 
8, 1978, from Montreal, Quebec.

Originally designed by Bill Lear in the 
early 1970s as the LearStar 600, the Cana-
dian-backed Canadair became involved 
and evolved the program in the mid-1970s. 
Canadair acquired the design outright and 
launched the program in 1976 with 28 firm 
orders in hand.

Later named the Challenger 600, the 
aircraft was to meet new Part 25 standards 
with a “wide body” cabin and Lycoming 
ALF 502 engines. Challenger S/N 1002 
was nominally delivered in March 1979 but 
leased back for test flying in advance of 

certification that came in the latter half of 
1980. By the time of certification, Canadair 
was working on the next iteration, the GE 
CF34-powered CL-601, which was formally 
launched in 1981 and certified in February 
1983. Bombardier subsequently bought 
Canadair in 1986.

More than 1,100 of the series have 
been delivered, and the fleet had 
accrued more than 6.16 million by the 
end of September. Fifty-seven Challenger 
600s remained in the fleet at the end of 
the third quarter (81 were built). The Chal-
lenger 604 currently makes up the larg-
est portion of the fleet with 357, followed 
by the 605 with 288. The latest edition, 
the Challenger 650, numbered 75 at the 
end of the third quarter. K.L.
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Arab Wings awaits upturn
by Peter Shaw-Smith

Jordanian business jet management and 
charter concern Arab Wings, the lead-
ing component of Jordan’s International 
Wings Group (IWG), which owns aircraft 
management companies and a number of 
flight training schools in the Middle East 
and North Africa, is looking to a charter 
upturn to restore fortunes in the Levant as 
business trends pick up and regional con-
flicts die down.

“We have always managed aircraft. Air-
craft in Jordan are mostly managed. That 
is a trend that is increasing. People really 
understand the value we offer; aviation com-
panies can be very costly and do not make 
financial sense if you own only one aircraft,” 
said Ahmad Abu Ghazaleh, general manager, 
Arab Wings, which is based at Marka Inter-
national Airport in Amman, Jordan.

“Jordan is a much more mature market 
than other countries in the region, as evi-
denced by the fact that Arab Wings was set 
up in 1975. Our group, International Wings 
Group, acquired Arab Wings in 2005.”

He was coy about changes to the 
Arab Wings managed fleet in the past 24 
months. “I would not wish to comment 
further than saying we have taken a BBJ 
and are now in the process of adding a 
Piaggio and a Legacy 600, both for char-
ter. Most of the aircraft in our fleet are on 
charter, but not all of them,” he said.

“I am more optimistic now than I 
was two years ago,” he added. “We are 
nowhere near the highs seen in the past.”

Abu Ghazaleh said that aircraft based 
in Qatar are unable to operate to their 
full capacity in the region. “Qatari aircraft 
can’t fly over Saudi or Emirati airspace. In 
effect, they can’t fly over the Gulf.”

Filling the Ranks
IWG has continued its success with pilot 
training in the Middle East and recently 
opened its first facility in North Africa. “We 

opened a flight school in Morocco, which 
is now operational. The Morocco Aviation 
Private Academy, located at Benslimane 
Airport, caters to airframe maintenance 
technicians and pilots, under the EASA 
framework,” he said.

“At the moment, we are training 60 
pilots and 30 technicians there. This is 
our first year of operation in Morocco. 
We launched our first class of registered 
students this September. Our teaching in 
Morocco and Jordan is a mix.”

In Jordan, IWG is training pilots and 
technicians. “In Iraq, the school has not 
yet opened. It takes time. When it does, 
this school will be very important, as 
Iraqis make a major contribution to the 
aviation industry. We have trained many 
Iraqis in Jordan. In the past five years, we 
had a technical training program for the 
Iraqi Air Force on the F-15, but that has 
now been discontinued,” he said.

“As aviation continues to grow, you 
need pilots and technicians to sustain the 
industry. We see a trend going forward: the 
EASA training framework is being increas-
ingly adopted in the region. For now, all 
we do is ab initio simulator training. Once 
trainees have finished our programs, they 
then have to go and do type training. In the 
region, there are a number of specialized 
flight training schools, after which gradu-
ates continue their education with airlines.”

Earlier this year, Abu Dhabi-based Eti-
had Aviation Training announced plans to 
open its pilot training schools to interna-
tional students. “Ab initio training at Eti-
had is likely to prove very costly, so it is 
difficult to say how many young trainees 
they will attract from outside the region. 
In addition, it is challenging to fly a single- 
engine aircraft in the very hot conditions 
prevalent in the Gulf region,” he said.

He said the market is stable in the run-up 
to MEBAA 2018. “We all await a new upturn. 
We are hoping for the business trend to 
pick up. Of course, there has been a spill-
over effect on the wider economy caused by 
oil prices. A healthy economic environment 
and an absence of conflict would be very 
helpful. We hope stability, prosperity, and a 
pool of talent to make the region more pros-
perous will all eventually emerge.”

He said the situation in Syria is calm-
ing down, while Iraq finally has a govern-
ment. He expects business and general 
aviation conditions to improve. “Jordan 
has weathered the storm. I am not wor-
ried about Jordan; it is the most resilient 
country in the region,” he said.

“The more hours we get, the better. A 
more prosperous region will promote more 
charter hours and more business. While we 
have AOCs in Jordan, the UAE, and Iraq, 
there is always a lot of business into and 
out of Jordan. Jordan sees many business 
people traveling through Amman, so the 
business aviation market is more reliant on 
business travel than leisure tourism.” n

U.S. flight caterers show a unified effort
Three U.S.-based catering providers with 
a combined 75 years of experience will 
be co-exhibiting this year at MEBAA 2018. 
While they serve different regions, New 
York–area Rudy’s Inflight Catering; Air 
Gourmet, which has offices in the western 
U.S.; and southern Florida-based Silver 
Lining Inflight Catering will share  624 to 
demonstrate their shared vision and culi-
nary offerings to show goers.

“MEBAA is a great show for all three 
of our companies since we tend to get 
clients that are based in the Middle East 
that sooner or later come to our individual 
markets,” said Michael Linder, Silver Lin-
ing’s owner. “We each feel comfortable 
recommending our clients to one another 
because we know that we share the same 
level of commitment.”

Linder’s company has been serving 
the southern Florida market for nearly 
two decades and he believes that MEBAA 
offers an excellent chance not only to 
educate attendees but to also learn. “The 
show allows us the opportunity to not only 
see many of our Middle Eastern clients, but 
also the chance to listen and understand 
some of the challenges our clients are 
facing when they travel to our areas of 
service,” he said.

The three companies share the core 
principles of safety, service, value, and 
creativity and have been co-marketing for 
the past few years.

“Many of our clients are the same, 
and a few years ago we decided that 
it would make sense to share booth 
space at a few of the international trade 
shows,” said Rudy’s Inflight Catering 
principal Joseph Celentano, adding that 
each of the companies takes pride in the 
fact that they are independently owned 
and operated. “We’re not overseen by a 
large company; we individually have ‘skin 
in the game,’ and we each agree that 
the pride of ownership makes us go the 
extra step to make our clients satisfied.”

Rudy’s has operated out of New Jersey 
business aviation hub Teterboro Airport 
for the past 35 years and serves airports 
throughout the metro New York region. 
Likewise, Air Gourmet, which has been 
in operation for over 20 years, provides 
in-flight catering from its kitchens in the 
key western destinations of Los Ange-
les and Las Vegas. “Our shared vision of 
focus and attention to detail is something 
we felt, gives us an advantage over many 
of our competitors,” explained Carla Cock-
riel, the company’s facility manager. C.E.
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Ahmad Abu 
Ghazaleh, 
general 
manager,  
Arab Wings

Sumptuous inflight cuisine 
is on the menu at a trio 
of independently owned 
U.S. caterers which are 
exhibiting at MEBAA 2018. 
Rudy’s Inflight Catering, Air 
Gourmet, and Silver Lining 
Inflight Catering all serve 
different regions, but the 
three companies share the 
same vision when it comes to 
serving their clients.

Bahrain to open general aviation terminal
Bahrain International Airport (BIA) will 
create a new private aircraft terminal by 
renovating the original Civil Aviation Affairs  
building, once the kingdom’s main airport 
terminal, Bahrain Airport Company (BAC) 
announced in November at the Bahrain 
International Airshow.

New locations for services are becom-
ing the focus of business aviation activity 
in the Middle East region, and Bahrain is 
anxious not to be left behind. BAC signed 
an agreement with the local Gulf Engineer-
ing House for the renovation work.

“The project is part of the ministry’s 
plan to offer services to private jet owners 
through BIA, especially in light of the sec-
tor’s impressive growth rate in the Middle 
East,” said Minister of Transportation and 
Telecommunications and Gulf Air Group 

Holding chairman Kamal Mohammed. “It 
is also part of a comprehensive strategy to 
enhance the infrastructure of BIA and one 
of the main components of the airport mod-
ernization program, which is expected to be 
finished by [the third quarter of] 2019.”

Mohammed Juman, managing director 
of Bahrain’s MENA Aerospace, told AIN that 
only one FBO now exists at the airport—the 
Aventura Air Center, run by a U.S. company—
and said the facility is now 20 years old.

Only a handful of private and business jets 
are believed based in Bahrain. An Embraer 
official at BIAS told AIN that the company 
has one Legacy based in the kingdom.

The first London-Delhi service, operated 
by a Handley Page H.P.42, landed in Bah-
rain in 1932, establishing the island as the 
Gulf’s first aviation hub. P.S.S.

Jordan is a  
much more  

mature market than 
other countries in the 
region, as evidenced 
by the fact that  
Arab Wings was  
set up in 1975.”
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New SPA CEO reassessing its fleet options
by Peter Shaw-Smith

Saudia Private Aviation (SPA, Booth 
A12) is under new management, as the 
kingdom’s business-aviation industry 
experiences a transition period due to 
a year-long government crackdown on 
corruption and faces a malaise as the 
products of regional scheduled operators 
jeopardize bizav industry economics.

Fahad Aljarboa told AIN he took the 
position of acting CEO at the end of 
Ramadan in June, and that a search is 
under way for a new company head. “I 
am acting CEO now. I [also] hold my post 
as vice president of marketing and prod-
uct management, Saudi Arabian Airlines. 
I took over from [former CEO] Faisal 
Kayal…at the beginning of June,” he said, 
speaking on the sidelines of the MEBAA 
Jeddah event September 4.

Aljarboa said he was working on both 
posts at the moment and that options 
existed for him to stay permanently at 
SPA or return to his Saudi Arabian Airlines 
position. He is certain to be very busy.

He takes over at a time when Saudi bizav 
“flag carrier” SPA appears to be struggling 
to act as the shop window for private avi-
ation in the kingdom. Although its FBO at 
Jeddah International Airport is impressive, 
Aljarboa said that FBOs in Dammam and 
Riyadh still require extra interior work, 
which might be completed this year. 

“We are looking at ground handling,” he 
said. “The charter business will continue. 
We are looking at how we can improve 
performance and at consolidating our 
operations. We will continue to [opti-
mize] our FBO in Jeddah. A main driver 
of our business is ground handling. We 
have a mega-contract with the military, 
the Saudi Royal Air Force.”

Aljarboa said that the planned “Neom” 
tourism, technology, and economic zone 
near Tabuk, in north-west Saudi Arabia, 
as well as religious tourism, had provided 
a temporary boon this year.

“We are present in Neom, the new city 
on the Red Sea. We handled more than 
300 flights [there] in 25 days. On the char-
ter business, in the hajj season [in late 
August], we had tremendous business. As 
a ground handler, we handled over 11,000 
people and flew more than 2,500 VIP pas-
sengers on charter in a period of ten days,” 
he said.

SPA’s fleet was static for around five 
years, with three Falcon 7Xs, a Falcon 
900, and six Hawker 400XPs, but Aljarboa 
informed AIN in October that SPA had suc-
cessfully sold two Falcons, without speci-
fying further. “We have four [Falcons]. We 
are in the process of selling them, because 

of the economics. We are in the process of 
exploring other options,” he said.

A U.S. data service informed AIN in 
October that the third 7X, as well as one 
Hawker, were also available for sale.

AlJarboa would not say which other 
OEMs the company was studying on fleet 
renewal but hinted that leasing aircraft 
instead of owning them is an option. “We 
are looking at the requirements of the 
market,” he explained. “We are looking at 
options. We don’t have to own. We have to 
be competitive.”

He commented ruefully on the success 
of regional scheduled competitors, Emir-
ates, Etihad, and Qatar Airways, whose 
first-class products have proved extremely 
successful with premium travelers.

“I go back to the economics. When you 
have airlines investing in first-class suites, 
top-class services, they are just raising 

the bar. There is a big gap in the cost to 
operate. Why would somebody fly on a 
private jet when the main line is offering 
a product that is so superior at a fraction 
of the cost?”

Aljarboa also said that the VVIP opera-
tor Al Bayraq’s Airbus A319 service, which 
operates six times a day between Riyadh 
and Jeddah through SPA’s FBO network, 
was experiencing wavering demand. SPA 
built its business on the sale of so-called 

“block hours,” where customers commit 
to flying a set number of hours in a given 
period. SPA’s main hub is in Jeddah, while 
it also operates FBOs in Medinah, Riyadh, 
and Dammam.

“You need to have more block hours to 
spread the cost. But the demand is not 
there. There are too many flights. You 
wear down the engines—and the aircraft. 
Then your maintenance costs go up. And 
then you have to increase your rates to 
recover. Again, [I go] back to the econom-
ics. My job is to make the right decisions. 
If it means cutting down one line of busi-
ness and growing another, I will do it.”

He said the company’s lines of business 
needed to be reassessed. “We are exploring. 
To be in the private charter business, you 
have to be somehow associated with aircraft 
management. In Saudi Arabia, I think the 
environment is not conducive, not encour-
aging, to own your own airplane when there 
are no facilities,” he said, referring to the 
dearth of hangarage in the kingdom.

“One of the areas which we are seri-
ous about developing is aircraft man-
agement. We have to have facilities that 
encourage high-net-worth individuals to 
buy aircraft and to second them to us to 
manage. Otherwise, why would someone 
invest $20, 30, 40 million on something 
that will be left under the sun in harsh 
weather?” he asked.

“High-net-worth owners will park their 
aircraft in Dubai or Bahrain because 
they have the facilities. To bring costs 
down, you have to have enough demand 
to spread the costs. It is our job in com-
mercial to address the economics of pri-
vate aviation: where we can invest more, 
where we can consolidate,” he said.

“In order to do this, we have spoken to 
aircraft owners about protecting them 
from the weather elements. Nobody is 
willing to sacrifice a $30 million aircraft. 
[It is a question of] making the regula-
tions more inviting, relaxing some of 
them. We have to address the require-
ments,” he concluded. n
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Jet Aviation expands its Saudi presence
Jet Aviation has expanded its opera-
tional footprint in the Middle East after 
receiving authorization from Saudi Ara-
bia’s General Authority of Civil Aviation 
to provide ground handling services at 
Yanbu Prince Abdul Mohsin Bin Abdulaziz 
Airport. Jet Aviation Yanbu operations 
will provide passenger and baggage 
handling, immigration and customs 
clearance, transportation, hotel, and 
catering coordination, refueling, and 
aircraft cleaning to all business aviation 
customers in the region.

In addition, the company will provide 
24/7 support for employees of Saudi 
Aramco, the country’s nationalized petro-
leum company based in Dharan, as they 
transit through the airport.

“We have experienced increasing 
demand for passenger assistance at Prince 
Abdul Mohsin Bin Abdulaziz Regional Airport 
and have expanded our service offering to 
ensure clients receive properly coordinated 
ground handling service that meets their 
needs,” said Khaled Al-Ghamdi, Jet Avia-
tion’s in-country general manager. C.E.

We are looking 
at the require-

ments of the market. 
We are looking at  
options. We don’t 
have to own. We have 
to be competitive.”

— Fahad Aljarboa 
Saudia Private Aviation CEO
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Jetex plans to stay ahead 
with continued expansion
by Peter Shaw-Smith

Despite the headwinds buffeting business 
aviation in the Middle East, Dubai is on its 
way to “moderate” year-on-year growth in 
2018, according to Dubai-based Jetex Flight 
Support (Booth 400), which is fast making 
a global name for itself in the FBO business.

“We expect movement growth of around 
3 to 5 percent this year for both [Dubai] 
airports,” said Jetex president and CEO, 
Adel Mardini, who noted that together 
the airports recorded total movements 
of 14,000 last year. Mardini confirmed his 
company plans to have opened 50 FBOs 
around the world by 2020.

In September, Mardini said the market 
was “stable” but “moving towards growth.” 
At that time, the high season had just started, 
following the summer holidays and Rama-
dan, and peak capacity was expected around 
October 1, with cooling temperatures.

“We are working very hard to achieve 
[50 FBOs],” said Mardini. “Hopefully at 
MEBAA [2018] we will announce more 
presence in the Middle East. We are 
looking to expand in the Middle East and 
Africa because we have built a very strong 
platform here.

“For the time being, we are operating 
29 FBOs. We are targeting the addition of 
21 FBOs to our portfolio—in the Middle 
East, Africa, South America, and Europe—
by the end of 2020.”

Mardini said Expo 2020 would provide 
opportunities for Dubai’s business avia-
tion community. “We expect around 200 
extra flights during the six months of the 
Expo event, which will start in October 
2020. We are in discussion with DWC 
about separate new facilities for the show. 

There was a workshop for the operators at 
Dubai South [which broached this issue]. 
In Dubai, anything is possible.”

Jetex is also acting as official FBO 
provider for the MEBAA show. “We 
expect good numbers of business jets 
for MEBAA. You can see the number of 
exhibitors from the [show] floor plan,” 
he said.

“We started operating [at Dubai South] 
officially in January 2017, from scratch. 
We have seen very good numbers. We can 
see progress in our internal business and 
in our perception of our customers. That 
is how we measure our progress. In the 
past 18 months, we did not lose a single 
customer. All our customers are still using 
us. Customers are also recommending us 
to other people.”

Mardini provided further details of the 
global scope of Jetex’s current business. 

“We have today 465 employees worldwide. 
Compared with last year, we’ve seen more 
than 20 percent growth. Dubai, Paris, and 
Miami house the majority of our staff. 
Morocco is going to be very big. India is a 
very promising market. We are very inter-
ested in that market, but we don’t see the 
opportunity yet. In Africa, the market is 
improving. We are investing in the Turk-
ish market, and will be there next year,” 
he said.

As a company with Middle East roots, 
Jetex is keeping a close eye on develop-
ments in the region. Although a slow-
down in Saudi business aviation has caused 
consternation, Mardini said he sees great 
potential and is already eyeing the king-
dom’s future business aviation needs.

“There is no market in the world that has 
as many heavy jets as Saudi Arabia. Look 
at how many [Boeing] 777s and BBJs are 
based there. [Today,] it is not our market. I 
think the market will come back within two 
years… You cannot leave the Saudi market 
alone. It will come back. It takes time. You 
have to be ready to act now,” he said.

“The movements number in Saudi will 
pick up, we believe. Jeddah and Riyadh are 
vital. Riyadh has 19,000 movements a year; 
Jeddah 16,000. It is difficult to say for the 
whole of the kingdom. I know that Jeddah, 
Riyadh and Dammam together account for 
35,000-plus movements a year.”

Muscat Shows Promise
He sees another opportunity in Oman. 

“We are creating a facility in the new [mid-
field] terminal [at Muscat International 
Airport]. We are waiting for final approval, 
which we hope to get, and we will start 
construction. We are exclusive there.

“Salalah [on the south coast] doesn’t have 
many flights, but Muscat saw 2,000 move-
ments last year. There is no AOC holder in 
Oman: all the movements are international 
flights coming in.” Meanwhile regarding 
Bahrain he said, “In Bahrain, we are wait-
ing for the new airport terminal to open. It 
is [due to open in 2019].”

Jetex served notice of its global 
intentions in the FBO market when it 
announced plans to build five facilities 
in Morocco two years ago, with the resort 
city of Marrakech as the focus. Even 
where locations do not provide substan-
tial immediate prospects, Jetex is keen to 
demonstrate a presence.

“We have finished building the Casa-
blanca and Rabat FBOs, and we will 
start constructing the Marrakech FBO 
soon. We have finished the design. Hope-
fully, Morocco will be one of the biggest 
markets in Africa. Marrakech saw 4,000 
flights last year, while the whole Moroc-
can market saw 11,000 flights,” he said.

“Some 40 percent of the general aviation 
business in Morocco is coming to Mar-
rakech. The rest of the Moroccan market 
is growing slowly. We signed agreements 
to open five FBOs in Morocco. Agadir and 
Dakhla each have less than 100 flights a year, 
but we still intend to open FBOs there.”

Jetex opened its first FBO in France, at 
Paris Le Bourget Airport, in 2009. “We are 
so proud to be number one there. For the 
time being, at Orly, we have a partnership 
with approval to handle aircraft on the 
ground. We keep improving our business 
in France,” he said.

Given the growing trend for ministe-
rial entourages to travel in large numbers, 
Mardini confirmed that government del-
egations represent an important part of 
Jetex’s business. “There are many [such 
groups], both local and international. 
Every week, we have one or two big inter-
national delegations [in Dubai].”

In referencing the Chinese market, 
Mardini made an oblique reference to 
local competitor UAS, the global trip 
support provider that is revolutionizing 
China’s FBO sector. In late 2016 UAS was 
acquired by Deer Jet, a wholly owned 
subsidiary of China’s HNA Group, which 
operates and manages around 90 busi-
ness aviation aircraft.

“China is for the Chinese. We [do] not 
only [provide] trip support. We are also 
an FBO operator. Being a foreigner and 
building something in China is different 
as an FBO [operator], unless you sell your 
company to the Chinese, which we did 
not. If you are not owned by the Chinese, 
you cannot operate in China,” he said.

Mardini spoke to AIN on the eve of a 
major airshow in Turkey, where he was hop-
ing to progress on sales of the HondaJet, a 
new string to the business. “We are a dealer 
for HondaJet now. We are making very good 
progress. [In the past] two months, we have 
had many expressions of interest. We will 
be offering sales and support. Hopefully, we 
will announce a deal at MEBAA.”

Jetex started in 2005 as a fuel broker 
and trip-support provider and is now 
developing a proprietary software sys-
tem to allow operators and clients to 
register automatically with the company. 
Mardini gave further details on the eve 
of the NBAA show in October, as Jetex 
seeks to expand its U.S. network. “Our 
next product is in the pipeline,” he said. 

“We are proud of our achievement. It 
took us three years of hard work. People 
are outsourcing the operation to us. Now 
[a high-net-worth individual’s] personal 
assistant is calling us, saying: ‘My boss is 
flying from A to Z.’ They outsource the 
operation. The company cuts costs by 
having no operation. This system took 
three years to build, all of it in-house.”

He was guarded in his comments about 
how Jetex finances its global expansion. 

“We don’t have ‘financial’ partners. We 
depend on one thing: the best way to 
protect your position is to move forward. 
This is why we are dedicated to expansion, 
to protect and monitor our progress. You 
have to keep moving.” n
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Jetex’s VIP terminal at Dubai South officially opened in January 2017 and has seen “good numbers,” according to the company.
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DCAF’s growth at DWC follows a steady trajectory
by Peter Shaw-Smith

DWC-based FBO and MRO operator DC 
Aviation Al-Futtaim (DCAF) (Booth 682)
remains cautious on the regional outlook 
in Dubai and the surrounding region, 
as the arrival of a second hangar at its 
DWC site has boosted its MRO offering, 
and charter clients benefit from the full 
Europe-based DC Aviation Group fleet.

“We continue to be optimistic, as we 
have always been. From day one we knew 
it wouldn’t be a game that was going to 
be won in the short run. We are progress-
ing steadily, but not in double-digits. We 
continue to receive interest from owners 
and operators for our aircraft manage-
ment and handling services, which shows 
that we are on the right track,” managing 
director Holger Ostheimer, told AIN.

DCAF, a joint venture of Germany- 
based DC Aviation Group and the UAE’s 
Al-Futtaim Group, was the first ground 
handler to set up an FBO-MRO facility at 
DWC in 2013.

Parent DC Aviation Group and 
Lufthansa Technik signed an international 
cooperation agreement in 2016, aimed in 
the UAE at enhancing the MRO services 
offered by DCAF at DWC. The opening of 
DCAF’s second hangar late last year has 
given the company additional options to 
serve the regional industry.

“We are seeing good development. It’s 
very much in our hands to develop things. 
We have managed to provide space for 
new hangar clients and we hope to see 
this continue. We have had an over-
whelming demand in recent months, so 
that the number of new hangar clients is 
steadily increasing,” he said.

“We recently completed a C-check for a 
client from the region. This strengthens 
our belief that we are in the right place 
with maintenance facilities for the larger 
aircraft types. The aircraft that we main-
tained was an ACJ, and we’d like to see 
more. In addition to our existing com-
petence on the traditional business-jet 

side—[that is] the Globals, Challengers, 
Embraers, Falcons, and Gulfstreams—we 
have extensive maintenance capabilities 
on the single-aisle ACJs and BBJs.”

According to the UAE’s General Civil 
Aviation Authority (GCAA), airspace 
restructuring is constantly being reviewed. 

“Air Navigation Service Provision (ANSP) 
is structured along standard ICAO Stan-
dards and Recommended Practices 
(SARPs). Responsibilities include airspace 
management and the provision of safe 
and efficient air navigation services to the 
users of the UAE airspace,” it said.

Ostheimer said that avionics improve-
ments to business jets would make the 
industry safer. “Our aircraft are moving 
in the same controlled airspace as the 
scheduled airliners. Sophistication of 
navigation systems [allows] for efficient 
use of airspace. Impending upgrades of 
navigation and communication systems 
on board aircraft will help to better utilize 
capacities by retaining the same levels of 
flight safety.”

DCAF now has a managed fleet of seven 
aircraft, after adding a Challenger 605 last 
year to the roster, which also includes two 
Globals, three Challengers, and a Falcon 7X.

Ostheimer explained that, for DCAF, 
converting managed aircraft clients to 
full-service MRO adopters was the pre-
ferred method of client acquisition.

“You will probably start with an aircraft 
management relationship, sometimes of 
lower complexity. A hangar client becomes 
an aircraft maintenance client subject 
to already providing cover. Or you bring 
somebody into management and you make 
a decision as to whether to expand the MRO 
capability in the hope of finding more cli-
ents that would be interested in MRO ser-
vices on a specific aircraft type,” he said.

“The aircraft owner will expect a com-
petent aircraft operator to provide know-
how in maintenance services and to use 
our MRO facilities as well. Not all the stake-
holders in the market here are capable of 
providing in-house MRO facilities. We try, 
very much like some of our competitors, 
to make sure we round up the portfolio in 
order to explore every opportunity to pro-
vide a closely-knit service to the client.”

As the regional business-jet fleet sees 
new OEM aircraft types enter the mar-
ket, the process for obtaining the rele-
vant official MRO accreditations must be 
observed and has to go through the GCAA.

“You need to prove that you have a client 
and that you have got experience. You don’t 
have to get this experience in your own 
organization, as you can bring in third-party 
engineers. With trained and certified staff 
in place, whether in-house or third-party, 
the owner will turn to the regulators to fur-
nish relevant approvals,” he said.

DCAF is able to provide charter capacity 
to local or international clients in Dubai 
by sourcing aircraft from the DC Aviation 
Group’s European fleet, and offers aircraft 
ranging from the Learjet 40 to the ACJ319.

“The fleet composition of the DC Aviation 
Group encompasses six different AOCs: 
two AOCs in Germany, for fixed-wing and 
rotary, fixed-wing and rotor in Switzerland, 
a fixed-wing AOC in Malta and a fixed-wing 
AOC here in the UAE,” he said.

“We have a range of aircraft in Germany, 
[as well as] four, including helicopters, in 
Switzerland, and two in Malta. We’ve got 
seven here in Dubai. Between all of them, 
you will find Challengers; Globals; Gulf-
streams, including the Gulfstream G500, 
G550, and G650; and the Airbus ACJ319. 
The clients you are serving within the 
region may be originally from here or the 
surrounding area.”

Ostheimer said runway development at 
DWC is continuing, but stressed that he 
expected access to the closest, Runway 01, to 
continue for business-jet operators. “We’ve 
been advised that Runways 4 and 5 are 
under construction. That should add suffi-
cient capacity in due time. I presume that 
[these runways] will be [allocated] to sched-
uled-airline operation, with a terminal in 
between the two facilities. I could not imag-
ine [that we at DCAF would be forced to use 
a runway other than No.1].” n
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The number of 
new hangar 
clients is 
increasing 
rapidly for 
DC Aviation 
Al-Futtaim 
(DCAF), a joint 
venture of 
Germany’s DC 
Aviation Group 
and UAE-based 
Al-Futtaim Group.

Abu Dhabi-based PC-12 charter firm  closing its doors
GI Aviation, the Abu Dhabi-based business 
aircraft charter operator launched early last 
year, is shutting down after its attempt to 
introduce regional charter operations with 
the Pilatus PC-12 turboprop single was 
unsuccessful. “Tomorrow is our last day of 
trading,” W. Patrick Gordon, GI Aviation’s 
general manager, told AIN in late October.

He said the two PC-12s operated by the 
company have been put on the market. “One 
has already been registered for sale out of 
Denver, with that sale in negotiations with a 
buyer. If [the second aircraft] doesn’t sell [close 
to this region], we will also take it to the U.S., 
where the biggest market exists for the PC-12.”

The industry veteran said that operating 
under the same airline regulatory frame-
work as Emirates and Etihad, as mandated 
by the UAE General Civil Aviation Authority, 
has proved costly and unworkable for the 
charter operator.

Gordon, who lives in Florida when not 
working as an ex-pat, has been a champion 
of business aviation in the Middle East since 
the late 1970s, serving in stints such as interim 
president and CEO at Abu Dhabi charter oper-
ator Royal Jet, training captain at UAE Pres-
idential Flight, and pilot at the Ministry for 
Petroleum and Mineral Resources in Saudi 
Arabia, among others. P.S.S.
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Boeing and Airbus update their bizliners
by Mark Huber 

In a 1939 House of Commons speech, Brit-
ain’s Winston Churchill called Russian 
foreign policy “a riddle, wrapped in a mys-
tery, inside an enigma.” The same could 
be said to describe the current new busi-
ness jet market. Airliner-derived “bizlin-
ers” are an important piece of the puzzle.

Airbus and Boeing each have their own 
business aviation business units; Airbus 
Corporate Jets (ACJ)(Booth A15, P6) and 
Boeing Business Jets (BBJ) (Booth 455), 
respectively. Each has had its ebbs and 
flows over the tumultuous past few decades, 
but as newer technology and more efficient 
engines have advanced the global airline 
fleet, the market for corresponding bizlin-
ers has benefitted in parallel.

Airbus ACJ Neo 
Airbus will make its re-engined “neo” 
(new engine option) A319 and A320 avail-
able for the Airbus Corporate Jet (ACJ) 
program with deliveries beginning in 
the fourth quarter of this year with the 
$95 million (approximately) ACJ320neo 
and early next year for the $87 million 
(approximately) ACJ319neo. 

For power, neo customers have a choice 
of either the CFM Leap-X or the Pratt & 
Whitney Pure Power PW1100G. The new 
aircraft are 16 percent more fuel-efficient 
than their predecessors thanks to the 
new engines and the addition of wing-
tip “sharklets.” This, plus the addition 
of more centerline fuel tanks, translates 
into more range. It increases from 6,000 
nm to 6,750 on the 319 (eight passengers) 
and from 4,300 nm (eight passengers) 
to 6,000 nm (25 passengers) on the 320. 
Both aircraft also get lower cabin alti-
tudes and redesigned luggage holds that 
provide additional capacity. 

Last year, Airbus Corporate Jets 
unveiled a new Infinito cabin design for 
the ACJ319neo developed with Italian 
hypercar maker Atelier Pagani Automo-
bili. The design incorporates composite 
materials such as CarboTitanium and fea-
tures a curved pathway through the cabin, 
shell-shaped valances and walls between 

zones that can switch from opaque to 
transparent. The interior includes soft 
leather carpets and a wooden floor con-
trasting with man-made carbon fiber in 
furniture and wall frames.

Airbus ACJ350 XWB 
Airbus began delivering the A350 XWB 
to the airlines in 2014 and formally 
announced its intent to offer a VIP vari-
ant of the aircraft in 2016. In VIP config-
uration, the aircraft will be known as the 
ACJ350 XWB and without an interior will 
sell for more than $250 million. In typical 
executive configuration with 25 passen-
gers, it will have an unrefueled range of 
10,800 nm—about 20 hours in the air—
allowing direct connections between 
most major city pairs on the globe. 

Top speed is Mach 0.89. The cabin of 
the -900 variant measures nearly 170 feet 
long, more than 18 feet wide and eight 
feet tall, yielding almost 2,910 sq ft of 
floor space. Airbus is introducing a new 
Easyfit streamlined process for outfitting 
the cabin interior that employs the cabin 
wall attachment points. Mtow is close to 
600,000 pounds. Obviously, an aircraft 
this big can’t land just anywhere: it needs 
6,100 feet to stop. Takeoff distance at 

maximum weight is 8,770 feet. While the 
350’s cabin is wider than the Boeing 787’s, 
the windows on the latter are noticeably 
larger and feature electro-chromic dim-
ming, while the Airbus relies on old-tech-
nology electro-mechanical shades. The 
larger windows on the 787 create the illu-
sion of more interior space. However, the 
smaller windows on the A350 mean the 
cabin is marginally quieter.

The claimed fuel-efficiency advantage 
over the 787 appears to come from Air-
bus’s wider use of composites–53 per-
cent versus 50 percent on the 787. The 
Airbus also employs a new winglet design 
called a “sharklet,” which reduces drag 
and boosts top speed to Mach 0.89 from 
Mach 0.85. The two aircraft feature the 
same engine technology. 

Airbus ACJ330neo 
The new VIP variant of the Airbus A330neo 
will be able to fly 25 passengers 9,400 nm, 
enabling nonstop flights from Europe to 
Australia. The A330neo will be powered 
by the new-generation Rolls-Royce Trent 
7000 engines and incorporate a new high-
span wing and wingtip sharklets similar 
to those on the A350 XWB. The improve-
ments deliver a 12 percent fuel-burn 

reduction compared to a standard A330 
and deliver payload and range improve-
ments. Other new ACJ330neo features 
include an onboard airport navigation 
system, runway overrun prevention sys-
tem, and LED exterior lights. 

The first ACJ330neo slot will be avail-
able in 2019. 

Boeing BBJ Max 
The BBJ Max is the BBJ version of Boe-
ing’s new 737 Max family. The 737 Max 8, 
the first of potentially five Max variants, 
gained FAA certification in March 2016. 
Boeing plans to follow the Max 8 with 
the larger Max 9 in 2018 and the higher 
capacity Max 200 and smaller Max 7 in 
2019. Boeing delivered the first BBJ Max 
8 in April. 

Boeing Business Jets (BBJ) announced 
in 2013 that it would build executive 
versions of the 737 Max known as the 
BBJ Max, also fitted with CFM Leap 1-B 
engines. They are based on the current 
BBJ1, BBJ2, and BBJ3, respectively, and 
have the same cabin sizes as their prede-
cessors but significantly more range and, 
in the case of the BBJ Max 7, more lug-
gage space. The BBJ Max 7 will be 6 feet, 
4 inches longer than the BBJ1 with a range 
of 7,000 nm (four passengers), a signif-
icant improvement over the BBJ1, but 
only require seven auxiliary belly tanks 
as opposed to nine on the BBJ1, freeing 
up more cargo space. The BBJ Max 8 will 
have a range of 6,325 nm, a 14.6-percent 
improvement over the BBJ2. The BBJ 
Max 9 will offer a 6,255-nm range, 16.2 
percent more than the BBJ3. The new air-
craft will be 14 percent more fuel efficient 
than current-production single-aisle BBJs, 
thanks to new-design winglets and the 
new engines, which are mounted farther 
forward and higher on the wing and con-
nected by new, more aerodynamic pylons. 
The Max also gets a more aerodynamic 
vertical stabilizer. To provide adequate 
ground clearance for the larger engines, 
the landing gear will be lengthened so 
the airplane will stand a little taller on 
the tarmac. 

The Max will employ limited fly-by-
wire controls, mainly to the wing spoilers. 
Other planned technology includes four 
big 15.1-inch Rockwell Collins flight dis-
plays in the cockpit, the same ones that 
are on the larger Boeing 787 Dreamliner. 
Maintenance on the Max will be easier 
than on previous BBJs, as fault data, once 
collected by instruments in the forward 
equipment bay, will now be available for 
technicians and pilots on the cockpit 
display screens. The Max will also hold 
more maintenance data on its enhanced 
onboard network system and network file 
server, doubling the amount of mainte-
nance information available during flight 
and transmitting it live to ground stations 
so that issues can be quickly resolved in 
flight or shortly after the airplane lands. 
This will further enhance the aircraft’s 
already high dispatch reliability. (Boeing 
quotes a 99.7-percent dispatch rate for 
the current-generation 737.) n
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This Malta-
registered Airbus 
ACJ319 rolled out 
of the factory 
in 2012, which 
means it’s new 
enough to have 
“sharklets” 
but not the 
company’s new 
engine option.

Without the need to seat hundreds of passengers, Boeing’s Max family of BBJs offers multiple 
opportunities for interior layout designs. This configuration is by Comlux Completions.
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Saudi Aviation Investigation Bureau 
raises its profile, reaches out to bizav
by Peter Shaw-Smith

Saudi Arabia’s Aviation Investigation 
Bureau (AIB) is looking to improve ties 
to the business-aviation industry in the 
kingdom, as it asserts its primacy in the 
air accident investigation process and 
seeks to involve additional industry par-
ticipants beyond scheduled operators.

Founded in 2013, the AIB operates inde-
pendently from the General Authority of 
Civil Aviation (GACA) and is tasked with 
overseeing air accident investigations and 
aviation safety in the kingdom.

Addressing the “effect of incident 
reporting on business-aviation safety,” 
Ismail Y. Kashkash, director of the AIB’s 
engineering laboratory, told the Mid-
dle East Business Aviation Association’s 
(MEBAA) Jeddah Conference on Septem-
ber 4 that the AIB is looking to raise the 
profile of business aviation in the king-
dom, despite the slowdown witnessed by 
the industry in the second half of 2017, 
driven by a government-mandated crack-
down on corruption.

“We are doing another round of certifi-
cation next year and we look forward to 
the participation of the business-aviation 
industry,” he told the conference.

Director general Abdulelah O. Felem-
ban wrote in the AIB’s 2017 annual report 
that it handled 628 notifications last year, 
an increase of 4 percent on 2016. He said 
the number of reported incidents had 
increased by approximately one-third, 

or 32 percent, while the number of non- 
reportable events fell by approximately 
one half, or 48 percent, indicating a 
significant improvement in the Saudi 
aviation community’s reporting cul-
ture. “There were only three accidents 
reported in 2017, all involving light sport 
aircraft, and all are still under investiga-
tion,” he said.

The AIB also gave a presentation to a 
body known as the General Aviation Secu-
rity Command on reporting aviation acci-
dents last year. “A facilitation agreement 
to transfer the investigation teams to 
accident sites is currently under review,” 
the annual report says.

Kashkash urged all operators in Saudi 
Arabia to consider coming forward, even 
when in doubt. “You are encouraged to 
report all incidents. We do not just inves-
tigate accidents and serious incidents, we 
may investigate repeated incidents that 
may impact safety,” he said.

“We provide non-punitive analysis to 
facts. However, the facts may be benefi-
cial to the owners or operators for insur-
ance claims. Lawyers and legal [teams] 
may also use the factual information of a 
safety investigation, but not the analysis, 
conclusion, or the safety recommenda-
tion in any context.”

William Mermelstein, a former co-chair 
of the region’s Gulf Flight Safety Coun-
cil (GFSC), said that while accident 

investigation in the Gulf Cooperation 
Council (GCC) remained a highly sensi-
tive issue, especially when local pilots are 
involved, much progress has been made to 
improve the safety culture on the ground.

According to its website, the GFSC, 
founded in Oman in 2000, is an orga-
nization that consists of members from 
all over the region and around the world, 
including manufacturers, regulators, air 
traffic service providers, business jet and 
VVIP operators, airlines and cargo opera-
tors, and many more.

Professionalism Coming Through
“While, historically in the region, inci-
dents and accidents were treated more 
sensitively than in the West, today’s 
professional culture, due in part to 
safety management systems [SMS] and 
enhanced safety training, is rapidly chang-
ing to be much less of an issue. All of the 
GFSC members, both private and com-
mercial operators, are very professional,” 
Mermelstein told AIN.

“The Saudi AIB was actually created 
in a quite timely manner. The airspace 
was transferred to civil control just a few 
years prior. The model is based on the 
freedom, transparency, and openness of 
the U.S. NTSB [National Transportation 
Safety Board], so that an impartial inves-
tigation and analysis could be performed 
outside of GACA, just as the NTSB is 

outside of the FAA [Federal Aviation 
Administration].”

The AIB recently inaugurated the Mem-
ory Access Retrieval System (MARS), 
which allows retrieval of flight recorder 
data at chip level, eliminating the diffi-
culty of acquiring bench units for dam-
aged recorders. MARS was developed in 
partnership between the AIB, the Cana-
dian Transportation Safety Board, the 
National Research Center of Canada, and 
Canada’s Plane Sciences.

“The AIB is very much an impressive 
team, and they have been given the 
authority to further and [promote] the 
Saudi aviation sector in all matters con-
cerning safety and learning from any past 
and present incidents, accidents, and con-
cerns. They are very open to continuous 
improvement and furthering the cause of 
safety,” Mermelstein said.

“The GCC countries are working hard 
to further safety goals together, and shar-
ing information to learn and improve the 
safety culture and SMS throughout the 
region. The GFSC has been instrumen-
tal in bringing all of the civil aviation 
authority and AIB groups together to 
learn, share, and work in harmony to the 
extent possible.”

Speaking to AIN, Ali Alnaqbi, MEBAA 
chairman, said AIB invited him to join the 
organization’s board following the Jeddah 
event. “I am very pleased with the result 
of the AIB’s reporting of incidents and 
accidents, [especially] business- aviation 
incidents. It is very important for us to 
participate in order to get the message 
across in the Middle East and North 
Africa on business-aviation safety report-
ing. I am grateful to the AIB for the oppor-
tunity to participate on the board.” n
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ADS-B deadline not just a U.S./Europe issue
Just 46.2 percent of the U.S. aircraft fleet 
is projected to meet the U.S. ADS-B equip-
ment mandate by the Jan. 1, 2020 deadline, 
a panel of business aviation industry experts 
warned at the recent Corporate Jet Investor 
Miami conference. With only 411 days left, 
only 30.3 percent of this fleet is equipped, 
according to FAA data as of November 1.

But on the general aviation (GA) side, the 
current equipage figure is bleaker: 22.2 per-
cent, according to data compiled by JetNet 
and Duncan Aviation. Business jet equipage 
was highest, with 7,477, or 52.5 percent, of 
these 14,320 aircraft now compliant. This 
is followed by turboprops, at 29.6 per-
cent (3,591 of 12,149); pistons, 17.5 percent 
(35,791 of 204,191); and helicopters, 14.2 
percent (1,968 of 13,866).

Panelists Alex Craig of aircraft valuation 
risk mitigation firm AvRisk, Chick Wade of 
Rockwell Collins, and Joe Zulueta of aircraft 
appraiser Aeronautical Systems had a uni-
fied message for operators of non-ADS-B-
equipped business jets, most of which are in 
the light and midsize categories: “You will be 

effectively grounded after January 1, 2020. 
Book a slot now, if you haven’t already!”

These slots are already in short supply, 
said Craig, noting that Duncan Aviation has 
informed existing customers that it might not 
have enough capacity to cover all of them 
by the deadline. “What are your chances of 
getting a slot if you’re not already a Duncan 
customer? Virtually none,” he said.

Besides lack of available slots, install 
prices are also escalating and equipment 
shortages are already starting to emerge. 

“Some people waited thinking prices of equi-
page would go down,” Craig said. “But the 
opposite is happening.”

According to Zulueta, not only will non-
equipped jets be grounded in less than 14 
months, but these aircraft will suffer sig-
nificant devaluation and owners will incur 
storage fees.

ADS-B is not only a concern for U.S. oper-
ators, they said. Equipage will also be man-
dated in Europe by mid-2020, and many of 
the shop capacity issues and equipment 
shortages are also plaguing this region. In 

fact, Craig said MROs in Europe are charging 
just to book slots. “They’ve figured out how 
to make money even before the installation,” 
he quipped. It should also be noted that 
operators of business jets registered in other 
countries will be required to comply with the 
ADS-B Out mandate when they fly to the U.S. 
and Europe. The U.S. mandate covers most 
airspace where transponders are required, 
while the European mandate, which takes 

effect June 7, 2020, but applies only to air-
craft that weigh more than 5,700 kg (about 
12,500 pounds) or have a maximum cruise 
speed faster than 250 knots. 

Operators must also look beyond just the 
ADS-B mandate, the trio said. “There’s ADS-
C, which is essentially satellite-based ADS-B, 
as well as FANS and CPDLC, coming down 
the pike,” Craig concluded. “It’s the gift that 
keeps on giving.” C.T.

Even Middle East-based operators will be affected by U.S./European ADS-B mandates.
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Embraer’s Praetor line redefines its Legacy
by Matt Thurber

Embraer Executive Jets (Booth A7 has 
redesigned the Legacy 450 and 500 fly-
by-wire business jets, adding two new 
models—the Praetor 500 and 600—
that improve performance to a signif-
icant degree. The Praetor 500 and 600, 
expected to enter service in 2019, will 
sit at the top of Embraer’s midsize and 
super-midsize offerings, but the com-
pany will still manufacture the Legacy 
450 and 500 as long as there are buyers.

“We’re unleashing the Legacy 450/500 
potential so customers can fully enjoy the 
value these products offer,” said product 
strategy manager Alvadi Serpa.

What that means is that by modify-
ing the Legacy 450 and 500 airframes, 
engineers were able to extract perfor-
mance that makes the Praetor 500 and 
600 more efficient and capable. Praetor, 
from the title for the Roman magistrates 
in the government hierarchy or from the 
word Praetorian, derives from the verb 
praeire, which means “to go before, to 
precede, to lead the way.” Serpa added, 

“We’re positioning these as products that 
will be there for the principal and help 
them achieve new heights and conquer 
new territories.”

The Praetor 600 steps up the capabili-
ties of the Legacy 500 with new winglets, 
additional fuel capacity, and more power-
ful Honeywell HTF7500E engines.

The Praetor 500 and 600 also intro-
duce a newly designed “Bossa Nova” 
interior from Embraer design chief Jay 
Beever. The idea was to match the inte-
rior styling with the jets’ new longer range, 

“a stylish, sophisticated, and well-crafted 
interior,” he said. Some of the features 
include a reinvented diamond stitching 
on the seats, which mimics the design of 
the walkways on the beachfront prome-
nade in Rio de Janeiro; carbon-fiber fin-
ish that wraps around corners without 
showing the structure of the material; and 

a philosophy of technology disappearing 
when it isn’t needed. This is embodied in 
the upper tech panel, which displays flight 
information and provides cabin-manage-
ment system (CMS) features.

The CMS is Honeywell’s Ovation select. 
Gogo Vision will be an option when the 
Gogo Avance L5 air-to-ground connectiv-
ity system is installed. All of the models 
offer a new global airborne connectivity 
option with the Viasat Ka-band satcom 
and IPTV. The satcom will cost $395,000 
and will be available in second-quarter 
2019. Retrofits will be available for exist-
ing Legacy 450s and 500s.

The winglets of the Praetor 500/600 
are canted out farther and are larger than 
those on the Legacy 450/500, adding 25 
inches of length to both the left and right 
wing (50 inches increase in wingspan) 
and 22 inches in wingtip height.

The Praetor 500 boosts the fuel capacity 
of the Legacy 450 from 12,108 pounds to 

13,058 pounds, by expanding the fuel vol-
ume to match that of the Legacy 500. Both 
the Legacy 450 and 500 share the same wing 
design, so this wasn’t a huge change.

Improvements and Modifications
The main visible physical change to 
create the Praetor 500 is the new wing-
let design. No structural changes were 
needed for the new winglets in the Prae-
tor models because engineers were able 
to accommodate changes in loads on 
the wing by using the fly-by-wire soft-
ware to alleviate loads in all configura-
tions and conditions.

The key performance improvement for 
the Praetor 500 is greater range at 3,250 
nm (long-range cruise, four passengers, 
two crew, NBAA IFR reserves), up from 
2,900 nm. Takeoff distance is longer, how-
ever, at 4,263 feet. Maximum payload is 
2,921 pounds, and payload with maximum 
fuel 1,600 pounds.

The Praetor 600 does even better, 
thanks to the more powerful engines and 
a fuel capacity increase, which amounts 
to 2,928 pounds split between two tanks 
on the belly of the fuselage; a forward 
tank and what Embraer labels its “ven-
tral” tank farther aft. Added to the 13,058 
pounds in the wing, fuel capacity of the 
Praetor 600 is 15,986 pounds.

A subtle change that marks the Prae-
tor 600 is the belly fairing that now cov-
ers more of the underside of the fuselage, 
toward the nose of the airplane. But an 
easier way to spot a Praetor 600 is the 
prominent belly skid, which protects 
the forward and ventral tanks in case of 
a gear-up landing.

Both the Praetor 500 and 600 fuel sys-
tems are pressurized with engine bleed air 
to meet U.S. FAA fuel tank flammability 
requirements.

The Praetor 600’s engines required 
no physical changes, just a software 
update to the Fadec, which now allows 
the HTF7500E to produce 7,528 pounds 
of thrust, flat-rated to ISA +18 deg C, up 
from 7,036 pounds in the Legacy 500.

With the added fuel capacity, the Praetor 
600 can fly 3,900 nm with four passengers, 
two crew, and NBAA IFR reserves. Max-
imum payload is now 4,001 pounds and 
payload with maximum fuel 2,533 pounds.

According to Embraer’s calculations, 
this moves the Praetor to the head of the 
class when compared to the Bombardier 
Challenger 350 and Gulfstream G280. 
With eight passengers, the Praetor 600 
can fly about 3,800 nm compared to about 
3,600 in the G280 and 3,200 nm in the 
Challenger 350.

When carrying eight passengers, the 
Praetor 500 outpaces the Citation Latitude 
(the Legacy 450 also flew farther) at just 
under 3,200 nm versus about 2,650 nm for 
the Latitude, according to Embraer, while 
the Citation Sovereign+ can fly about 3,100 
nm with four passengers.

The Praetors come with new capabil-
ities for the Rockwell Collins Pro Line 
Fusion avionics, which add vertical 
weather and predictive windshear to the 
Multiscan radar; cockpit display of traffic 
information, which displays ADS-B In 
traffic; and, most significant, synthetic 
vision guidance system (SVGS), which 
will be approved for a 50-foot reduction 
in Cat I ILS minimums to 150 feet with-
out requiring a head-up display or special 
training. Embraer’s E2VS enhanced vision 
system and Rockwell Collins HGS-3500 
head-up display, which can display both 
EVS and synthetic vision system imagery, 
is an option for both jets.

An optional Honeywell Laseref VI iner-
tial reference system is available, provid-
ing improvements in navigation in remote 
areas and other benefits for GPS and 
other nav source outages.

The Praetor 500 baseline price is 
$16.995 million and it will enter service 
in the third quarter of 2019.

Priced at $20.995 million, the Praetor 
600 will enter service in the second quar-
ter of 2019. n

The revamped 
Embraer Praetor 
600, along with 
its sibling the 
500, represent 
significant 
performance 
upgrades over 
the Legacy 450 
and 500.

New capabilities for the Praetor series Rockwell Collins Pro Line Fusion avionics include 
synthetic vision guidance, enabling Cat I ILS approaches to 150 feet, a reduction of 50 feet.
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ExecuJet plans Dubai South FBO and HQ
by Curt Epstein

ExecuJet is poised to begin construc-
tion of its new Middle East headquarters 
facility at Dubai World Central’s Dubai 
South area. The Luxaviation subsidiary 
(Booth 598) recently finalized contracts 
with the airport authority on three plots 
of land, totaling approximately 5.5 acres 
(22,558 sq m), where it plans to build a 
new, more-than-$30 million FBO and 
MRO complex.

Since the opening of the new airport, 
business aviation companies have been 
either relocating their facilities, or in the 
case of ExecuJet, which has long had a 
presence in Dubai, establishing addi-
tional facilities.

“Dubai South is coming along very nicely 
as the new home of general aviation,” said 
Michael Berry, ExecuJet’s president of avi-
ation services and vice president for the 
company’s Middle East operations. “Ulti-
mately I think the plans still remain that 
all general aviation traffic will migrate 
from Dubai International Airport to Dubai 
South. Presently, the company has a stand-
alone temporary FBO at Dubai South with 
a 465-sq-m (5,000-sq-ft) terminal.

According to Berry, the company is 
finalizing the designs and expects to 
break ground in the first quarter of 2019 
on the new complex, which will feature a 

terminal more than four times the size of 
the one it will replace. It will offer full cus-
toms and immigration on site, with sev-
eral private lounges, common lobby, crew 
rest areas with sleeping pods, and prayer 
rooms, among other amenities. The com-
pany also plans for a 10,000-sq-m hangar 

for maintenance and aircraft storage, 
which will boost its available space at 
both airports by 50 percent as its thriving 
MRO business relocates to Dubai South.

As for the existing FBO at Dubai Inter-
national, Berry stated that the com-
pany hopes to keep it active, if at lesser 

capacity. “We are ever hopeful that we 
can keep some sort of presence on Dubai 
International in the future, but time will 
tell whether that’s going to be achievable 
or not,” he told AIN.

After several years of slow but steady 
growth in the region, traffic over the past 
year has been down, Berry noted, corre-
sponding with the launch of an anti-cor-
ruption program in Saudi Arabia. “With 
the corruption clean-up, a lot of aircraft 
owners’ aircraft were grounded, in some 
respects impounded until they had cleared 
themselves with the authorities,” he said. 

“We saw in Dubai a drop-off of about 30 
percent of the traffic visiting our FBO, and 
this is purely down to Saudi operators and 
Saudi traffic that used to come into the 
region that just stopped overnight.”

He explained that on many of those 
grounded aircraft, maintenance had 
been postponed. “Whilst its hurt busi-
ness in the short term, for MROs there’re 
obviously opportunities as those aircraft 
get released back into service.”

Another concern that has stifled busi-
ness aviation growth is the region’s 
continuing geopolitical difficulties. “We 
hope that the Qatar political stand-off 
gets resolved and traffic flows freely 
between Qatar and the UAE again, and 
we really hope that by mid-2019 [reentry 
to service of ] all those aircraft that have 
been grounded and need to be released 
back into service from Saudi Arabia will 
be happening.” n

World Aero launches 
bizliner brake service
by Mark Phelps

For operators of Airbus and Boeing bizlin-
ers with wheel and brake MRO needs, 
World Aero CEO Phil Randell has a mes-
sage: “Service while you wait? Why not? 
Our team regularly works weekends and 
turns jobs around while the customer’s 
courier has a coffee.”

Wheel and brake specialist World Aero 
(Booth 766) is introducing a program ded-
icated to servicing the needs of corporate 
aviation, focusing on operators of large 
corporate jets, from A320s up. “World 
Aero bridges the gap between small repair 

firms that cannot cope with larger com-
ponents or busy commercial MROs that 
tend to offer a lower level of service for 

‘one-off ’ requests from private owners 
when they are busy with contracted work.”

World Aero also services models made 
by the major business jet manufacturers. 
Randell spoke of one instance where the 
company received all the brakes from a 
Bombardier Global Express for an urgent 
repair. “We had them back and ready to fit 
within 24 hours,” he said.

UK-based World Aero is approved by 
EASA, Transport Canada, and the U.S. FAA 
and has facilities near London as well as at 
Biggin Hill, Farnborough, and Luton air-
ports. Its global logistics network covers 

“the wider world,” according to the company. 
World Aero can accommodate emergency 
AOG situations, and it also offers long-term 
service in the form of independent partner 
support, scheduled maintenance, ad hoc 
repairs, and per-landing agreements.

Randell concluded, “World Aero’s 
reputation has been built on honest and 
sustainable levels of quality and service, 
rather than simply boasting volumes.” n
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ExecuJet’s planned two-story FBO at Dubai World Central, at more than 2,000 sq m (21,528 
sq ft), will be four times the size of its current temporary terminal at the airport. The 
company expects the new $30 million-plus complex will be completed by mid-2020.

Lektro Touts Towbar-free Tugs
Don’t think of it as an aircraft tug, but as 
a facility expander and manpower saver: 
that’s the message at MEBAA 2018 from 
towbarless-tug maker Lektro (Booth 405), 
which introduced the towbarless aircraft 
tow vehicle in 1967.

Lektro’s line of electrically powered, 
emission-free tugs can move aircraft from 
piston singles to the largest VIP airliners, 
and due to their ease of operation and 
maneuverability, can reduce manpower 
needs, increase hangar capacity, and 
decrease the potential for aircraft damage, 
according to the U.S.-based company. The 
patented Universal Nose Gear Lift Cradle 
on the tugs adapts to nearly every aircraft, 
makes hook-up a simple, one-person job, 

and reduces stress on nose gear during 
towing operations.

Lektro’s 10 corporate aircraft models 
range from the 15,000-pound-capacity 
AP8360, which can handle light jets and 
lighter aircraft (starting at $19,258), to the 45 
hp AP8850SDA-EX (starting price $76,222), 
whose 120,000-pound towing limit can 
handle the largest ultra-long-range busi-
ness jets. Lektro offers a number of options 
for the tugs, so they can be outfitted for the 
variety of needs of a busy FBO, or delivered 
stripped down for the simple demands of 
a corporate flight department. Known for 
rugged construction, some 5,000 Lektros 
are in operation worldwide, according to 
the family-owned company.  J.W.

World Aero has a global view of brake work.
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Dassault designs serve Middle East market
French OEM Dassault has seen the Middle 
East market pick up and expects a strong 
response to the twinjet Falcon 6X, due to 
enter service in the next five years, Renaud 
Cloatre, international sales director, Dassault 
Aviation, Dubai, told AIN.

“We are seeing improvements in the 
Middle East market. Last year was not at 
all bad and we think 2018 will be an even 
better year for us. We are selling different 
aircraft models, including the Falcon 6X, in 
the region. It is a tough market to predict but 
there is a constant need for good aircraft in 
the Middle East, and a lot of serious players 
are keen on our new model range,” he said.

“The popularity of our three-engine Fal-
con 7X in the region over the last 10 years 
demonstrates the attractiveness of this con-
figuration in the region. The MEBAA lineup 
will feature two trijets, the Falcon 8X, and 

the Falcon 900LX. The Falcon 8X offers an 
ultra-long-range capability, enabling passen-
gers to fly from Singapore to London or New 
York to Dubai nonstop,” he said.

The Falcon 6X, expected to enter service 
in 2022, has a range of 5,500 nm, which 
allows travelers to reach Europe, Africa, and 
the Far East nonstop from the Middle East. 
Some 90 percent of owners’ needs are said 
to be in this range.

“People also appreciate the cabin size 
and comfort the 6X offers, on par with much 
costlier and heavier business jets. The 
cabin is the highest and widest of any pur-
pose-built business jet and has a length of 
12.3 meters, just shy of the 13-meter cabin 
on the 8X. It offers 52 square meters of floor 
space allowing it to accommodate a wide 
range of cabin configurations including a 
large entryway with a crew rest,” he said.

Advanced features such as new generation 
digital flight controls derived from those on 
the Falcon 8X ensure ultra-stable and quiet 
flight. “The 6X is off to a [strong] commercial 
start in the Middle East and we expect it to 
become a big seller in the region,” he said. 
“We value the loyalty of our clients, which is 
very strong in the Middle East. We have cus-
tomers in the Middle East who are now taking 
delivery of their sixth or seventh Falcon.”

“Operators appreciate that we are not 
here just to sell an aircraft. We have a 
network of more than 50 service centers 
including Dassault Falcon Service in Le 
Bourget, the biggest Falcon service center 
in the world. We also have close partnering 
relationships with the larger established 
MROs in the region, such as Jet Aviation 
and ExecuJet, which offer considerable 
mutual benefits.” P.S.S.

Bahrain International Airshow makes a mark
by Peter Shaw-Smith

Billed as the Middle East’s “fastest grow-
ing airshow,” the biennial Bahrain Inter-
national Airshow achieved a 70 percent 
increase in exhibitors in 2018, according 
to the organizer, as event timing moved 
to November to dovetail more neatly with 
the Dubai Airshow.

Established in 2010, the event has 
become a major fixture in the Middle 
East’s aerospace calendar. Show organiz-
ers claimed that more than $5 billion in 
aerospace orders and commitments were 
confirmed, led by SaudiGulf ’s order for 10 
A320s, some $93.4 million in Bahrain avia-
tion industry investments announced, and 
that there was a 35 percent increase in total 
participating companies. Exhibition space 
doubled to accommodate new stands, 
while international companies accounted 
for two-thirds of participating exhibitors.

“The success witnessed over the…three 
days affirms Bahrain International Air-
show’s position as the fastest growing 
airshow in the Middle East. The senior 

international government officials and 
top-level executives attending reflect 
the value of the show as a platform for 
business. It is also a great opportunity 
to showcase the [occasion] as one of the 
major global events in the aerospace…
calendar,” said Engr. Kamal Mohammed, 
Bahrain’s Minister of Transportation and 
Telecommunications.

Airlines Look Ahead
Several airlines provided updates to AIN. 
Kuwait Airways said it has 25 aircraft in 
the fleet, a figure that will increase to 38 
aircraft by the end of 2026. Today, the 
fleet includes 10 Boeing 777-300s, seven 
A320s, and five A330s. “Today, the 10 777s 
are owned by Kuwait Airways. The A330s 
are all leased aircraft and will be replaced 
by eight A330-800neos, and the old A320s 
will be replaced by 15 A320neos and five 
A350-900s,” Kuwait Airways chief oper-
ating officer, Capt. Abdul Haleem Zaidan, 
told AIN.

Privatization went awry in 2013, and 
the airline awaits further updates from 
the government about its plans for the 
airline, which offers flights from New 
York in the west to Manila in the east. 
Recently appointed chairman, Yousef Al 
Jassim, and CEO, Engr. Kamel Al Awadi, 
have been drawing up new plans for the 
airline. Zaidan said Kuwait City would 
change from a transit to a point-to-point 
destination. “We have got our own ter-
minal at Kuwait Airport. This will be the 
[airport’s] biggest terminal,” he said.

“Corporate airline” Saudi Aramco’s 
fleet comprises approximately 45 air-
craft, including six Boeing 737s and three 
Gulfstreams, of which two are G650s, 
and around 25 helicopters. Unit Aramco 
Overseas Company signed a deal in July 
for delivery of 21 AW139s from Italy’s 
Leonardo over three years. The compa-
ny’s fixed-wing unit caters to the travel 
requirements of Aramco staff, while heli-
copters are often dispatched to offshore 

platforms for personnel and supply.
Around 110 aircraft were on static dis-

play, including an Emirates A380, the 
Saudi Arabian Airlines Boeing 787 Dream-
liner, a Kuwait Airlines A330, a Gulf Air 
A320, as well as the Saudi Aramco 737, 
the Gulfstream G650ER and G500, the 
Embraer Legacy 500 operated by Leb-
anon’s Cedar Executive, and the Phe-
nom 100s operated by the flight training 
schools of Emirates and Etihad. Germa-
ny’s FAI Aviation Group also had the 
Challenger 850 on display. Several mili-
tary aircraft and helicopters also featured.

Ahmed told AIN that Bahrain Interna-
tional Airport also intended to develop a 
General Aviation Terminal based in the 
airport’s original building to improve 
services for premium travelers, planned 
to open in December 2019. A designer has 
been appointed and the local Gulf Engi-
neering house to carry out the works. “We 
[plan to use] the first airport in the Gulf 
[which began operations in the 1930s]. 
We will use the building for different VIP 
and private jet customers,” he told AIN.

Making their debut at the show, the 
UAE’s Al Fursan display team were joined 
by Italy’s Frecce Tricolori and the Rus-
sian Knights. “We’ve seen high demand 
for slots in the flying display underscor-
ing Bahrain’s status as the region’s pre-
eminent airshow,” said Amanda Stainer, 
commercial director, Farnborough Inter-
national, co-organizers of the Bahrain 
International Airshow.

The exhibition boasted five new inter-
national pavilions in 2018, hosted by com-
panies representing the UAE, U.S., Russia, 
Romania, and Kuwait. The show takes 
place at Sakhir Airbase, just east of the 
Bahrain International Formula 1 Circuit, 
located in the center of the island of Bah-
rain, and enjoys good road links to the air-
port, 24 miles to the northwest. The next 
Bahrain show takes place on November 
19-20, 2020.  n

Attendees at the 2018 
Bahrain International 
Airshow stroll past the 
Gulfstream Aerospace 
exhibit. The three-day 
event included a mix of 
aircraft on static display 
and performances 
by national flight 
demonstration teams.
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HondaJet Elite approved  
by Japan’s aviation agency
by Kerry Lynch

On December 7 the Japan Civil Aviation 
Bureau (JCAB) issued a type certificate 
approval for the HondaJet Elite. JCAB 
validation comes six months after Honda 
Aircraft opened the order book for the 
model through its dealer in the region, 
HondaJet Japan. Since that time, Honda 
Aircraft (Static A21) has received orders 
for more than 10 of the model. Deliver-
ies on those orders are expected to begin 
before the end of the year.

The validation marks a significant step 
forward in the HondaJet program that 
had previously generated substantial 
interest in Japan but until this year had 

not been offered for sale in the country, 
the home of Honda Aircraft parent Honda 
Motor Company.

“Creating mobility products that 
enable people to enjoy the freedom of 
mobility in the sky has been Honda’s 
dream since its founding,” said Takahiro 
Hachigo, president and representative 
director of Honda Motor. “Today, we are 
delighted that our HondaJet received 
type certification in Japan, the home 
country of Honda. This is one example 
of embodying our passion to serve peo-
ple worldwide with the ‘joy of expanding 
their life’s potential.”

Honda Aircraft president and CEO 
Michimasa Fujino added, “Through our 
sales of the HondaJet Elite, we will strive 
to create a society where business jets are 
more easily accessible to everyone in Japan.”

Honda Aircraft unveiled the Elite, the 
follow-on to the original HondaJet, last 

May at EBACE, and began delivery of the 
model in August. The Elite, which addi-
tionally has received U.S. FAA and EASA 
nods, expands the performance envelope 
while adding interior improvements and 
updates to the Garmin G3000-based 
flight deck. n

Haeco offers enhanced 
MRO for region’s operators
by James Wynbrandt

China’s Haeco Private Jet Solutions is 
showcasing at MEBAA 2018 its MRO 
capabilities for private jets, recently 
enhanced to better serve the demands of 
Middle Eastern operators.

“The Middle East represents a very 
important market for business aviation,” 
said Summit Chan, CEO of Haeco Xiamen. 

“With our recent developments, we will 
deliver to our valued customers a more 
comprehensive set of cabin completion, 
design, and modification solutions, tailored 
to their specific needs and preferences.”

With experience in Ku-band satcom con-
nectivity, cabin Wi-Fi systems, and inflight 
entertainment systems upgrades, last month 
Haeco (Booth 635) obtained EASA Part 21 
Subpart J Design Organization Approval 
(DOA). That allows the company to approve 
minor changes and repairs for parts and 
appliances covering cabin, structures, and 

electrical systems, reducing the time and 
costs of upgrades. Haeco also may perform 
minor modifications for Hong Kong, China, 
and U.S.-registered aircraft.

Haeco recently signed a collaboration 
agreement with an Asian ultra-high-end 
hospitality and luxury residential real estate 
design firm to jointly develop conceptual 
designs for cabin interiors, expanding Hae-
co’s ability to deliver bespoke, luxurious, and 
sophisticated cabins to private jet owners.

Haeco also offers dedicated customer 
support in Dubai for the Middle East, with 
a tailored one-stop solution including early 
stage conceptual and industrial design, 
design engineering, certification, strategic 
procurement, workshop support, installa-
tion, and after-sales support, in addition 
to airframe maintenance. It is the first and 
only Airbus-approved and Boeing-licensed 
cabin completion center in Asia-Pacific. n
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A HondaJet Elite demonstrator pauses on DWC’s ramp. The new variant offers several upgrades.

Leaning into the job
A time-honored task at events like MEBAA 2018 is cleaning and polishing display aircraft 
after they fly in, no matter how new they are. Here, a technician straddles his ladder while 
wiping down the wing’s leading edge of a just-arrived business jet before the show opened.
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TAG Farnborough Airport continues to grow
by Mark Phelps

TAG Farnborough Airport (Booth 481), 
a dedicated business aviation facility 
approximately 35 miles southwest of 
London, saw 15 percent year-over-year 
growth in the first 11 months of this year 
and currently records approximately 
30,000 flights per year. The airport has 
received approval to increase that number 
to 50,000 flights per year.

Farnborough is an important destination 
airport for Middle East operators, in part 
due to its focus on bizliners such as the Air-
bus ACJ series and the Boeing BBJ family. 
Over the past few years, TAG has optimized 
the terminal for handling the large num-
bers of business aviation passengers and 
families who typically use bizliners. With 
240,000 square feet/22,300 square meters 
of climate-controlled hangar space and 1.2 
million sq ft of ramp area, the campus is 
well suited to handling larger business air-
craft visiting London and the rest of the UK.

Gulfstream Aerospace selected TAG 
Farnborough as the site for its London Area 
Service Centre, expected to be operational 
by the third quarter of 2020. The facility will 
include office space, customer areas, shop 
space, and enough hangar space to accom-
modate up to 13 large-cabin Gulfstreams. 
The maintenance center will also include 
ample ramp space for parking, with the total 
facility to cover up to 220,000 sq ft.

The TAG Aviation Farnborough Main-
tenance Service Centre has also begun 
offering line maintenance for the Airbus 
Corporate Jets ACJ320 series. Onsite sup-
port includes daily and weekly mainte-
nance checks and ad hoc troubleshooting, 
among other services.

On the environmental front, the Air-
ports Council International Europe has 
awarded TAG Farnborough Airport car-
bon neutral status under the Airport Car-
bon Accreditation standards. That means 
the council recognizes that the airport has 
mapped its carbon emissions, reduced 
CO2 emissions under its direct control, 
engaged with others on the airport site 
to reduce their carbon emissions, and 
invested in responsible and credible pro-
grams to offset residual carbon emissions.

Over the last 10 years, TAG Farnbor-
ough has reduced such carbon emis-
sions by 42 percent, from 5,242 tonnes 
in 2008 to 2,183 tonnes this year and has 
invested more than $1 million in energy 

efficiency projects over the past five years.
Finally, TAG Farnborough was named 

the leading Europe, Middle East, Africa 
and Asia-Pacific FBO in AIN’s 2018 FBO 
Survey. n

London Biggin Hill Heli-Shuttle adds a new 
Leonardo AW139 to its 10-copter fleet
The London Heli-Shuttle, operating 
between Biggin Hill Airport (Booth 437) and 
central London, has added a tenth helicop-
ter to its fleet. A new Leonardo AW139 is 
now part of the complement of rotorcraft 
making the six-minute shuttle flight, which 
has seen increased demand since the 

service was established in 2015. Castle Air 
operates the fleet of AW109 Grands and 
now the large-cabin AW139 twin. Andy 
Patsalides, marketing manager for London 
Biggin Hill Airport, said, “The new AW139 
will enable Castle Air to keep up with the 
soaring demand for the service.” M.P.

Nomad adds Airbus 
Bizliner to fleet
Zurich-based Nomad Aviation has added 
an Airbus A319ACJ VIP to its fleet and 
also added it to the company’s Swiss air 
operator certificate (AOC).

With its extra fuel tanks, the Airbus 
Corporate Jets A319 is able to fly for up 
to 10 hours while seating up to 19 pas-
sengers. Its cabin includes a master suite 
with a queen-size bed and a full bath-
room, including shower. The cabin fea-
tures dining, meeting, and lounge areas, 
plus a fully-equipped forward galley. It 
also incorporates mood lighting, a DVD 
player, Apple TV, multiple flat-screen HD 
displays, Rockwell Collins Airshow mov-
ing map, and Inmarsat Ka-band high-
speed connectivity.

“We are delighted to add this magnif-
icent Airbus to our fleet as it represents 
the ultimate in space, range, utility, 
and productivity and ideally comple-
ments our existing charter aircraft,” said 
Thomas Köhl, CEO of Nomad Aviation. 
“We were able to fully incorporate the 
aircraft into our Swiss AOC within just 
four weeks,” he added.

Nomad offers aircraft charter, man-
agement, and maintenance services. Its 
fleet includes the Cessna Citation CJ1+ 
and CJ2+, Embraer Legacy 600 and 650, 
Bombardier Challenger 604, CRJ100, 
and Global 5000, and Gulfstream G450 
and G650, as well as the ACJ.  I.S.

TAG Farnborough Airport is a carbon-neutral  industry-leading facility offering ramp space 
for bizliners, service centers for Gulfstream and Airbus ACJ, and a rich aviation history.
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Global 7500 mockup headlines Bombardier display
by James Wynbrandt

Bombardier Aerospace returns to MEBAA 
in 2018 after two eventful years of plat-
form introductions, project milestones, 
and product line divestitures, capped by 
the imminent entry into service of its new 
flagship, the Global 7500. Several of the 
advances are showcased at Al Maktoum 
International Airport, where the Canadian 
airframer (Chalet A6; Static P7) is present-
ing a full-scale cabin mockup of the Global 
7500, complemented by a Global 5000 and 
Challenger 650 on static display.

The Global 7500, claiming the title of 
the world’s largest purpose-built business 
jet, is the rebranded Global 7000, renamed 
earlier this year to reflect the increase in 
range demonstrated during certification, 
now pegged at 7,700 nm, a 400-nm boost 
from prior projections. That added range is 
welcome in the Middle East, permitting, for 
example, nonstop flights from the region 

“even to the West Coast of the United 
States,” said Khadar Mattar, Bombardier’s 
v-p of sales, MEA, Asia Pacific & China.

Highlighting the only true four-zone 
cabin in class, according to Bombardier, 
the mockup of the Global 7500 includes 
a dining area, entertainment lounge, and 
in the aft cabin, master suite and en suite 
bath. The kitchen, with ample storage room 
for dinnerware and glassware, is equipped 
with high-end appliances enabling onboard 
preparation of gourmet meals.

Earlier this year, Bombardier intro-
duced, exclusively for the Global 7500, its 
patented Nuage seat, designed for maxi-
mum comfort on globe-girdling flights.

“You can sit in it for long periods of 
time with no back problems because it 
hugs the body,” said Mattar. “It’s designed 
to move to fit your body as [the seat] 
changes positions.”

Also exclusive to the $73 million jet is the 
“nice” Touch cabin management system 

developed in collaboration with Lufthansa 
Technik, which includes controls that seem 
to disappear into side ledges. The flagships’ 
interiors are highly customizable and can 
be configured to reflect the customer’s 
personal tastes, Bombardier said.

Global 5500/6500
In conjunction with the 7500 rebranding, 
Bombardier also introduced earlier this 
year two new members of its ultra-long-
range Global family: the Global 5500 and 
6500—upgraded versions of the in-pro-
duction Global 5000/6000—slated for 
service entry in the first half of 2019.

Bombardier announced plans to build 
a longer-range but smaller Global 8000 
follow-on when it introduced the Global 
7000 in 2010, but the company has con-
sistently declined to provide updates on 
the 8000’s future.

But Bombardier isn’t neglecting its leg-
acy Globals. Last year the company intro-
duced the Premier cabin option for the 

5000/6000 models (also available as a ret-
rofit), and on the eve of the show, company 
representatives were working to ensure 
the Global scheduled to be on static in 
Dubai sports the updated interior. Borrow-
ing elements developed for the 7500, the 
cabin boasts improvements such as new 
ergonomic seating, stylish hand-stitched 
leather, and functional enhancements such 
as recessed cup holders and discreet cabin 
comfort controls on the divan.

Together, these new products “have 
positioned Bombardier on a different 
level in terms of the product portfolio and 
offerings,” said Mattar, suggesting that 
the expanded line-up “will suit the Mid-
dle East even more than other markets” 
thanks to their range, comfort, and inte-
riors. Mattar also noted Bombardier has 
been bolstering its service and support 
network, citing this year’s expansion of its 
Biggin Hill Service Centre in the UK, the 
continued growth of its Singapore Service 
Centre, and the high inventory of spare 

parts it maintains in the Middle East.
The Challenger 650 on display, with 

4,000 nm of range, also has the legs to 
serve Middle East customers, according 
to Bombardier, as does its 3,200 nm-range 
sibling, the Challenger 350.

The Montreal company also makes Lear-
jets, currently producing the Learjet 70/75.

“We are committed to the Middle East 
for the long term,” said Mattar. “We are 
committed not only in terms of products 
but also services, to meet the demand we 
expect in the region.”

The company’s Q3 results released last 
month show reason for confidence, with 
increased orders for new Globals bringing 
the backlog for business jets to $14.3 billion 
as of the end of September, up $600 million 
from a year ago. The total of 31 business jets 
delivered in the third quarter (four Learjet 
70/75s, 20 Challengers—fourteen 350s and 
six 650s, and seven Global 5000/6000s), is 
one above the previous year’s Q3 figures, as 
are the 96 deliveries year to date.

Meanwhile, the Canadian airframer in 
October 2017 transferred ownership of 
its C Series single-aisle airliners to Airbus 
(no payment required); last month sold 
its Dash 8-Q400 regional turboprop line 
to Canada’s Viking Air ($300 million); 
and sold its flight training division to Can-
ada’s CAE ($800 million).

Bombardier plans to “redeploy engi-
neering team members” from these pro-
grams, with “the largest group moving 
to business aircraft, to ensure they have 
the necessary capabilities for future busi-
ness and jet development programs,” said 
Matthew Nicholls, senior advisor, com-
munications and public affairs. He char-
acterized the sale of the business to CAE 
as “renewing and expanding its current 
agreement with long-time authorized 
training partner CAE.” n
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Bombardier grows its Middle East market
“In spite of the global economic uncertainties 
in 2018, the Middle East remains a solid mar-
ket for Bombardier,” Khader Mattar, vice pres-
ident, sales, Middle East and Africa, told AIN.

“There has been a distinct shift in market 
share in the UAE, and we are seeing more 
growth here than in Saudi Arabia or Qatar. The 
outlook for 2019 is quite positive, especially 
if solutions to economic challenges we have 
experienced in the Middle East can be found in 
the next three or four months,” he said.

As of 2018’s third quarter, Bombardier 
claimed more than 100 aircraft in the Middle 
East, or 26 percent market share, excluding 
very light jets and large corporate airliners.

Mattar emphasized the new Global 7500’s 
range, speed, and spacious interior. “Several 
Global 7500s have been sold in the region 

and the customer response has been highly 
favorable. We expect the aircraft to enter into 
service by the end of the year, with first deliv-
eries ramping up in the first quarter of 2019,” 
he said. “Last year, the best-sellers were the 
Challenger 350, the 650, and the Global 6000. 
As for 2018 deliveries, Bombardier continues 
to be a market leader on a global scale.”

“There is a steady flow of orders, which is a 
very positive sign,” Mattar told AIN. “Our prod-
ucts are popular in a number of countries in 
the Middle East and we are working diligently 
to expand our product base in several new 
markets, including North Africa.”

Mattar also commented on improving FBO 
and fractional ownership dynamics in the 
region. “FBOs started to appear in Dubai back in 
2001. There are now four or five FBOs in Dubai. 

Morocco is also expanding. Investors are not 
only coming from Europe but from the Gulf as 
well. And the demand will increase in Morocco; 
it is a natural place to go and invest,” he said.

“While the culture in the Middle East is for 
companies or individual customers to own 
their aircraft, the fractional model certainly 
represents a growth opportunity. There 
is always room for people to invest in the 
Middle East—the market is certainly there. 

But you have to convince people to come 
in and invest money and continue to work 
around potential challenges. The challenges 
in Saudi Arabia, for example, could easily be 
resolved with a proper charter operation.

“We have been working with Qatar Exec-
utive; we have a fleet of planes with them. 
We have a [solid] product in the market in the 
Global 7500. This could be an ideal option 
for Qatar Executive to purchase.” P.S.S.

Bombardier brought a Challenger 650 and Global 5000 to MEBAA 2018, along with a full-size cabin 
mockup of the newly certified Global 7500, above. The Global 7500’s four-zone cabin features 
Nuage seats and a nice Touch cabin management system developed with Lufthansa Technik.

Pg-38_d1_v10.indd   1 12/9/18   3:17 PM



.BiZAV.

Contact our SVP of Global Sales 
to open your Drivania account. 

Frank Davidson
fdavidson@drivania.com

US   +1 415 366 96 54
EUR  +34 93 176 0215
UK  +44 203 769 1926

Deliver an exceptional 
door-to-door experience

You organise the flight, we take care 
of the ground transportation service
wherever your aircraft lands

AIN_printed_Full Tabloid.indd   8 20/11/18   10:52



6X_CABIN_275x352_AIN_uk.indd   1 28/11/2018   14:09



A6 A7 A8 A9 A10 A11 A12 A13 A14 A15 A16 A17 A18 A19 A20 A21 A22 A23
P1 P4

Tarsus, F&E LLC
P3

GAINJET
AVIATION

700

ROCKWELL
COLLINS

410

AVIATION
PARTNERS

INC.

100

MEBAA
CONFERENCE

DELEGATE
COFFEE
BREAK

AIR
SUPPORT

AS

948

AVIATECHNIK

974

START
PAC

975

MEBAA

896

EXECUJET

598

WORLD FUEL
SERVICES

498

SPONSOR
SESSION
THEATRE

398

ARABIAN
AEROSPACE

384

TOTAL

821

HARRODS

721

LONDON
CITY

AIRPORT

728Rudy
Inflight

Catering

624

JP JETS

629
HAECO

PRIVATE JET
SOLUTIONS

635

SUCCESS
AVIATION
SERVICES

642

Executive
Gourmet

540

GoGo
AVIATION

528

CLICK
AVIATION

510

PRATT &
WHITNEY

421

CAE
427

72

LONDON BIGGIN
HILL

437

ENOC

800

Aviation
Week

102

AJWA
AVIATION

106

EVA
INTERNATIONAL

108

National
Aviation

Academy
(Saudi
Aramco

Company)

120

AIRMONT
325

VISITORS
LOUNGE

124

134

Aviation
Business

136

reyuBvA

142

Business Jet
Interiors &
Business
Airport

International

144

CAFÉ

170

Prayer
Room

194

Prayer
Room

196

HONEYWELL

563

Flightsafety

449

BOEING
455

SATCOM
DIRECT

477

Diamond
Aircraft

Ind.

492

Milano
Prime

564

XJET

580

Falcon Aviation
Services

593

ARGOS VIP

684

IN
TE

R
N

A
TI

O
N

A
L

W
IN

G
S

691

GAMA AVIATION
S8

JETCRAFT
S7

DYNAMIC
ADVANCED
TRAINING

425

CEDAR JET
CENTER

565

CARTER &
WHITE

628

Exec.
Aircraft

Services

649

ACCESS
FLIGHT

SUPPORT

623

626

YESLAM
WATCHES

625

VISITORS
LOUNGE

692

DC Aviation Al Futtaim

682

JETEX

400

TAG
Farnborough

Airport

481

UAS
500

Mototok
483

Avfuel

685

JSSI
730

Executive
Controller

729

LEKTRO

405

MSI
640

636

SATYS
321

SKY
SERVICES

495

AVIATION
SPARES &
REPAIRS

877

ALOFT
AeroArchitects

591

The Middle East Chapter
Women in Aviation

International

784

CONFERENCE
DELEGATE

RESTAURANT

ONLINE
GLOBAL

TRIP
SUPPORT

600

Airports World
Company LTD

605

Tronair
420

Signature
Plating

761

AVIATION
JOBSEARCH

765

MACH 9
PILOT
SHOP

764

607 Aviation
Services

Management
Ltd.(ASM)

805

GDC
545

P5

P7

World
Aero

766

Georgios
K

Georgiou
LLC

767

P6

Flying Group
446

Gulfstate
Aviation

768

University
of South
Wales

769

TO THE STATIC PARK
AND CHALETS

DUBAI
DUTY
FREE

REGISTRATION
MAIN ENTRANCE

MEDICAL
CENTRE

MEBAA SHOW 2016 
HIGHLIGHTS

9,042 attendees from 99 countries
460 exhibitors from 48 countries

45 aircraft on display

A6 - BOMBARDIER
A7 - EMBRAER
A8 - AMAC AEROSPACE
A9 - BOEING BUSINESS JETS
A10 - BOEING BUSINESS JETS

A11 - DASSAULT
A12 - SPA
A13 - GULFSTREAM
A14 - GULFSTREAM

A15 - AIRBUS
A16 - CITADEL
A19 - JET AVIATION
A20 - JET AVIATION
A21 - HONDA AIRCRAFT

P1 - DUBAI SOUTH
P3 - TARSUS, F&E LLC
P5 - BELL
P6 - AIRBUS
P7 - BOMBARDIER
S7 - JETCRAFT
S8 - GAMA AVIATION
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